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@ illimity - A new paradigm bank

We were born to serve the most attractive segments of
the Italian corporates market:
Focused strategy - T -

» Loans and services to SMEs with high potential
» Distressed corporate credit to create new opportunities

C a ) No legacy, no branches

Unique . Innovative IT architecture
business model Fully digital, fully modular, fully in-cloud

Constant investment in our human capital

[ Incubator of tech ] [I%)':!EYJ [ﬂ.qUimmOJ[ @ ]

initiatives Tongioch Proptech Fintech




@ illimity - We focus on immense and growing core
markets

4 4
SME SME
Lending Business Distressed Credit Business

ol @ b-ilty @

GROWTH

1 INVESTMENT s I
@)llllmlt ]

| CREDITDIVISION g ANKING y : DISTRESSED
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@ illimity - Remarkable combination of growth and
profit trends with investments for the future

RELEVANT INVESTMENTS
v TOTALASSETGROWIR o o ot NET PROFIT PROGRESSION = =1 FORTHE FUTURE
. Datain €bn .| Damnénn roe( e || * New tech initiatives:

75.3 b-ilty & quimmo @

@ illimity

# < Completion of our unique IT
. system

31.1

« Completion of our central and

FY19  FY20  FY21  FY22 (16.1) control functions

g3 * . *
.................................................................................................................................................................................................................................................................................



@ illimity - Forerunner in ESG commitment

4 A
_ _ ESG ratings
ESG purpose Support S.MES in developing and already in line with
restl‘ucturlng beSt praCticeS(1)
- g mMscls: -
g ) NCDP . §
i . DX \ ESG embedded in RAF s
ESG integrated in & in credit risk assessment ethics = 1
our business model %2 gsG objectives linked to bonuses sustamatrrics | Low sk B
L y, v
® i
@illimity
The lowest Scope 1 & 2 Great Place to Work® award Gender equality certification Real estate impact projects
emission intensity for 4 years UNI PdR 125:2022 through illimity Foundation

6

Notes: (1) See in appendix for the full list of ratings upgraded.


https://www.illimity.com/en/illimity-carbon-neutral

@ illimity - Exploiting shift from analogue to digital in
financial services market: products, channels and
processes

\
. . . . ~\
Nat|ve|y FuIIy Unique state-of-art IT architecture and digital platform:
Digital fully digital and data driven, fully modular and scalable,
\ thanks to in cloud native infrastructure )
4 N
Fully fledged IT architecture with best-in-class fintech
Artificial solutions: supporting all our businesses
Artiticia Open & fully - J
Intelligence & modular IT
MaCh_me architecture " Peak of investments over, making IT platform now )
Learning : highly scalable and enabling greater efficiency and best
9 use of data models (Al) )
y

illimity one of only 20 Italian companies
Fully included in

In-cloud = EURONEXT
= Tech Leaders

Advanced
analytics



https://live.euronext.com/pt/equities/tech-leaders

@ illimity - The illimiters: talent and diversity fosters

innovation

e 4 ™
4 e} Number of illimiters ) Gender
42% — o 8%
T\ ﬁ e Women Men
20/09/18 31/12/21 31/03/23
- DN
- ~N From >20
The Group Sector of origin different
30%
sectors
504
20%
10%
186 0% R ;
168 = Banking m Consulting H Financial Services
u|T Real Estate Legal
13 Media ETLC = Manifacturing
m Education/Training Insurance m Healthcare
mjllimity = Abilio ®AREC-neprix millimity SGR =HR " Energy Design
E-Commerce = Events u Other
- J - J

Country of origin

Albania
Angola
Argentina
Brazil
Belgium
Bosnia and
Herzegovina
Croatia
Ecuador
Georgia
Guatemala
Italy

22
nationalities
of origin

Kosovo
Morocco
Moldova
Peru
Portugal
Romania
Russia
Switzerland
Ukraine
United
Kingdom
Venezuela

36

Generation Mix

years old

Generazione Z
<25 anni

51%

Junior Millennials
26-33 years

Senior Millennials
34-40 years

E% 1%

X Generation
41-56 years

Baby Boomers
>57 years

avg. age
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@ illimity - Large and growing Italian SME market

Large
Corporates

Mid
Corporates

Small
Corporates

Micro & SOHOW

Retalil

Turnaround

Refinancing
Restructuring
New finance
UTP portfolios

Market Size

>€35bn?

Expected cumulated UTP transactions

2021-25 (GBV)

Cross-over &
Acq. Finance

Cross-over / Structured Finance
Acquisition Financing

€250-300bn )

Performing loans to non-financial
companies with >€10min turnover

Supply Chain Financing
With/Without recourse
Reverse Factoring

>€285bn“)

Total Turnover in Italy

Investment
Banking

Equity capital markets, Euronext Growth Advisor,

IPO, M&A
Risk mitigation solutions
Debt capital markets, Structuring

C~€900mIn® >

Total amount of capital raised for IPO on

Euronext Growth Milan in 2021

Notes: (1) Small Office Home Office; (2) Market estimates based on various sources (among others Bank of Italy, PwC). Estimates refer to the entire NPE transaction market as there are no available estimates on the SME 10
segment only - See Disclaimer attached at the end of this Document; (3) Management estimates based on Bank of Italy data; (4) Preliminary report Assifact as of December 2022; (5) Source: Borsa Italiana. This aggregate
does not include SPAC (special purpose acquisition companies); (6) Source: Osservatori Entrepreneurship Finance & Innovation — 8° Report italiano sui Minibond — Politecnico Milano - March 2022.



@D Growth Credit Division ]

@ illimity - Italian SME specialist

* Unlikely-to-Pay corporate exposures with potential to return to performing status
Refinancing

Turnaround - Restructuring and Special Situations
+ New finance

« UTP portfolios

Cpl

PR « Cross-over / Structured Finance (also with public guarantees)
ACq uisition + Acquisition Financing
Growth Finance - Investment in high-yield corporate bonds in industries where we are specialists
Credit

Division
* Support to industrial district value chains
+ Supply Chain Financing

+ With/Without recourse
Reverse Factoring

Factoring

Cross-over & - Support to SME with industrial potential also through external growth strategies >

11



@D Growth Credit Division ]

@ illimity - Italian SMEs specialist partner

o / o110l
{r} ‘\\/w' Client data
Bank specialists

() o Dilimity o o @ illimity.A"

Tutors credit machin

Strong banking expertise - : )
based on our team of Tutors with financial and \—”
L industries expertise N
specialists - N

Market data

> REQUEST > EVALUATION> RESOLUTION> CLOSING > MONITORING >

-00

o
|
|

Tutors support the whole process from credit underwriting to monitoring




@D Growth Credit Division ]

@ illimity - Outstanding growth

Data as of 31.03.2023

Net customer loans (€min)
2,116
Business origination since
@ inception
1019 1020 1021 1Q22 1023 ) Well-recognised player in the market
Revenue breakdown (€min) Cost income ratio with a very selective approach
29 5 e ~€22 5 mIin\ Well-diversified and
+54% yoy growing revenue
14.6 0% o
54%
Cost income ratio
Increasingly visible operating leverage
gains
1Q22 1Q23 1Q22 1Q23
Other income®
- Net fees and commissions
Net interest income y J

13

Note: Rounded figures; (1) Including origination as of May 2023



@)Investment Banking Division ]

@ illimity - Investment Banking division: remarkable
growth after just one year from set up

Revenue
Data in €min

* IPO operations on Euronext Growth Milan +185%
P C ap ital « Debt transactions
T * Placement of financial instruments on primary and
M Markets secondary market

* M&A activities and advisory services

Investments in primary and secondary market of 2021 2022

Corporate Corporate Bonds and Alternative Debt
Solutions * Risk hedging solutions for companies (derivative

instruments) ~ Pre-Tax Profit  ~

« Structuring of secured and alternative finance
transactions (securitizations, SRT transactions,
Structuring Basket Bonds ...)
«  Structuring of funding transactions (securitizations,
EMTN ..))

\_ 2021 2022

nvestment
Banking

14
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) ] _ @) Distressed Credit Division |
@ illimity - A national champion in Corporate

distressed credit

\

@ Distressed Credit Division

~ Distressed Credit WV . 9
<®> Investment business ] @ SETIEIne ] (;&D Proptech ]

Investment specialist desks » Corporate Distressed Credit Management * Remarketing of capital goods & Real Estate
* Corporate Portfolios: Secured, Unsecured & Leasing properties

* Special Situations Energy .
- Special Situations Real Estate * Real Estate and Renewable Energy Advisory Real estate brokerage on free market

* Unlikely-To-Pay Portfolios
e Public Procurement Claims

* Unlikely-To-Pay corporate loans

Senior financing
» Financing solutions to non-bank NPE investors
« Structuring and financing credit disposals

T T i_Fully-integrated value ghain _j------mr-rmmroroememmemsmem oo ‘-
i @ Investment oo @ Servicing——**— ?éC.'Remarketmg —o i
i @ illimity AREC @ neprix @ illimity




@) Distressed Credit Division |
@ illimity - Top investor with very strong track record

Net customer loans (€min) Selective approach
I Distressed Credit Investments
Senior Financing ~€133bn
Italian NPE Market (2019-2022)®
973 038 991

~€124bn
illimity analysed deals

£} Due Diligence
and selection

Business origination since inception process
Among top investors in Europe leveraging on

highly-specialised market segments

Servicing & Remarketing GBV
Between credit and assets being already one of

the largest special servicers in corporate NPEs

Note: (1) See “Servicing & Remarketing GBV” in the Glossary at the end of this document

1Q19 1Q20 1Q21 1Q22 1Q23

~€27.3bn
signed deals

17
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Growth Investment Distressed .
Credit @ Banking | | Credit @Illllety
Division Division Division =4

.................................................................................................
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@ illimity- Momentum accelerates. Total AUM up

SGR
to ca. €440min
LAUNCHED
. UTP Total AUM at ca. €440mIn® achieved in just two years, expected to

further increase
« AuM® of around €232min

Real Estate Credit Fund

« NPE
« AuM®: €114min

Synergies between SGR, and business divisions already visible and
set to generate further benefits in next few years

L hed ([
iar:Jg\([:)riel Selective Credit Fund r NEW EUNDS TO BE LAUNCHED J
2023 art. 8 SEDR L

» Performing unlisted SMEs.
* First closing for €90miIn finalized.

f Capital light tool allowing illimity to ESG metrics and digital approach in
generate fee-based revenue stream alternative fund management

Note: Non accounting figures. (1) Net Asset Value. Taking into account invested assets and total underwritten commitment.
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@ illimity - Tech initiatives advancing toward high
value creation.

)

,..quimmoJ Already leading prop-tech in Italian RE brokerage market
Strategic partnership completed in free market

Proptech

[b-ilty} First Italian fully-fledged digital bank for small corporates

@ illimity _
Lendtech Operational from 1Q23 )
[ @ ] Italian fintech leader in retail world
‘ Fintech Moving towards breakeven

21

Notes: (1) Per number of users.



@ illimity

presents

b-ilty

the first digital business store for Small Corporates



b-ilty- First fully-fledged digital bank for small
@umity  corporates

( N (" Unique complete digital )
4 L Immense potential marketJ ) 4 L offer for SME ) ™

Digital

Platform

. ~1 million

: ' Credit Protection Sho”férrpnedium
. potential Insurance M
Clients Small Corporates

b-ilty

@ illimity

Credit & Debit
Very small corporates cards

Green Loan

POS

acquiring

\. AN A




b-ilty- Fast response time: Credit Engine

@ illimity
( b-ilty )
( L digital credit platform J
@ @ Key strengths }—\
DATA PSD2 RISK EXTERNAL INDUSTRY
SECTOR
SOURCE | PATA s @ soomae AR @ CONTINUOUS
. MACHINE LEARNING
; ) BUREAU ESG TRANSACTIONAL REP\L’,VTE ABT|0N
j SCALABILITY
e REQUEST __
g - ' '"“"'""-"'.‘A""55-'5-'~'~'-'.':::::::::::::::.‘:::::::.':::::::::::::: ............ @ FAST TIME-TO-YES
ALGORITHM- e \\3 ...................... ANALYSIS ..
B AS E D - . P s
ENGINE ‘ \J < I:CNIDHSMI"Nq“_.__:_f-i'-'f-'-""’ KPIs




b-ilty- Business up and running from 1Q23

@ illimity

KEY MESSAGES

Unique digital banking offer for small corporates

Digital platform up and running with Al based
credit engine fully operational

In 1Q23 loan origination in line with targets
driven by business origination, with solid pipeline
ahead (>€150min)

All loan exposures are assisted by public
guarantees

Commercial distribution agreements further
Increased to foster origination opportunities

and already gaining momentum

Vs

\ Net Customer Loans )
4 Y
Data in €min
>150
71
1Q23 Pipeline
\_ _J

25



M. QUIMMO

Il tuo immobile & qui



ln,quimmol

M.QUIMMO - Leading brokerage proptech in Italy

Digital-native business model

Developer teams for UX and
Digital Marketing

Specialised multichannel
service across entire chain value

Digital and highly specialised
processes

Remarketing of credit collaterals
Main KPIs

>19min 1.1min

Web visits over the
last 12 months

Registered users

186

Employees

\,

Data as of 31 Marh 2023

27

Note: Rounded figures, non accounting figures. Proptech incorporated from former neprix Sales' unit.



n_quimmo - Equity partnership in real estate
prokerage to accelerate open market strategy

7

1) (1]
= qu|mmo "I"\ ..= COlMA OPEN MARKET JUDICIAL MARKET
« April 2023 - Signed partnership in e Leader in Judicial market
POST TRANSACTION RE brokerage with COIMA®@) leveraging increased market share
0 0
B illimity B8 coma (from 11% to 13%)
82% 18% « Expected boost following _ o
! : commercial synergies with * Increasing relc_evance in judicial
b 1' pipeline of more than €1bn market potentially worth €7bn
abilio
n.qQuimmo * Boosting relevance in open
e R . market potentially worth €140bn
100% 100% | |
. s
n.quimmo RPN | AGENCY ' = T i
e I ] | Assets sold €362min in FY22, | | | Generated leads 44K in FY22, 14K |
1 ] . ° .
| | N | [= "] €76minin 1Q23 in 1Q23 :
Coima acquires 18% stake of Abilio by : :
transferring 100% of its brokerage service company ! | =& AuM® ~€2.4bn, of which 94% non @ | As of 1023 revenue at €4.2m with |
active in Italian residential sector 1 | =@ ) captive pre-tax result of €-0.8m® |
! P I

28

Notes: (1) Digital real estate brokerage platform of Abilio S.p.A. (100% controlled by illimity) ; (2) Leading operator in Italy for the investment, development and management of property assets on behalf of institutional
investors (3) AuM in terms of value of Real Estate properties; (4) Statutory figures that include intercompany.



Fintech Market Leader




- Top retail fintech in Italy with 1.7 million
customers (+11%YoY)

NUMBER OF
Data in min TRANSACT'ONS

Contribution margin®

Data in €min

0.8

02 5
1Q21  1Q22  1Q23

Average customer ~1 7 @

transaction in 1Q23

Notes: Non accounting figures; (1) Calculated as Gross Revenue net of Direct Costs (Transaction Costs, Account Management Costs, Customer Relationship Costs) and non-recurring Revenue.



@ - Recognised Market Leader

Data as of 31 March 2023

3.473,76

Vedi dettagli

Nike Store
Seonto fiporall5% su tutto
Iabbigliagento sportive

@ McDonald’s

& Angela Casati

Are you Next?
Rimuove le limitazion
accedi a tutti i servizi

SONY

= sky
) B
gt
¥ Q

@ g )
an ea‘ LOYALTY

MONEY MANAGEMENT

SCALABLE AND REPLICABLE
business model

Notes:Non accounting figures.

+38%
YoY

€5.6min

Gross revenue

YTD N

~28.9min /

Transactions
in 1Q23

G

~1.7min

Number of

/ Customers

i

~6.1

Average
transaction per
customer in
March-23

31
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@ illimity - Key strategic milestones driving positive

start to 2023

illimity solid liquidity and capital position respond effectively to
concerns raised by banking market turmoil at start of 2023

RC% Long-term industrial partnership with Engineering Group on IT
platform to bolster 2023 and long-term profitability

\// 1Q23 results in line with our expectations.
IT deal renders them not comparable with previous quarters

Three tech ventures have all made important progress in their own
U 5 strategic development. Strategic partnership signed in real estate sector
between Quimmo and Coima

33



@ illimity - Robust liquidity position with positive
inflow of retail deposits in 1Q23

5

~0.9€bn ~310% 114%
Liquidity® LCR NSFR
«»
+€200min 84%
Retail deposits Term deposits

IHlimitybank.com on retail funding

Notes: (1) Including Cash and High Quality Liquid Assets. 34



@ illimity - Solid capital position supports future
usiness growth

N

15.6% -690bps 20.3%

CET1 ratio Buffer vs. SREP Total Capital ratio

Unrealised losses on HTC securities limited to 1.5% of Shareholders’ Equity
(under €15miIn euro)

35




@ illimity - Cyclical stability through asset

d

iversification

[

BREAKDOWN OF TOTAL ASSETS ]

Performing loans

UTP purchased®

9.7% of
Total assets

'NPL purchased

__________________________

NPE Organic
TOTAL =

ASSETS
€6.1BN

SEE] | jquidity

Financial Assets

Other assets®

LOAN BOOK BREAKDOWN
BY ECONOMIC SECTOR®)

Beauty, Fashion, Textile & Apparel 9%
B Automotive & Transportation 8%
I Food & Beverage 8%
Mechanics 8%
B Energy & Utilities 7%
I Iron & Steel industry 7%
B Logistics, Shipping & Shipyards 6%
I services 5%
Engineering & General contractors 5%
| Construction Products 4%
I Retail & Distribution 4%
B Paper, Plastic & Rubber 4%
Pharma & Healthcare 3%
Electronic goods 3%
I Real Estate 3%
B Vedia&Telco 2%
¥ Hotel, Restaurants and Leisure 2%
I Wholesale 1%
Il Other 10%

Notes: (1) Include tangible and intangible assets and fiscal assets. (2) Includes €10mIn past due purchased (3) Growth Credit loan book. Gross Book Value.

36



@ illimity - Expected Asset quality trend with
contained cost of risk at 43 bps

s l GROSS NPE RATIOM ' ..............................................

Guaranteed/Insured

loans
as % of total gross loans ®

@ 1.4%
2%

Stage 2 Loans
as % of total gross loans?®)

Negligible
2.2% cost of risk

Most exposures COSt Of riSk
X % 1.5%

under to remain
restructuring contained

o/w Loans o/w Loans
1Q23 WITH WITHOUT
public guarantees public guarantees

k3 -
..............................................................................................................................................................................................................

Notes: (1) Excluding BIP legacy portfolio, see ‘Gross organic NPE ratio’ in the Glossary at the end of this document for further details; (2) Including Growth Credit, b-ilty and BIP legacy portfolio; (3) Considering only stage 2?)7
loans arising from credit deterioration.



@ illimity - Game-changing partnership with
Engineering Group to bolster 2023 and beyond

18 April 2023: Signed long-term industrial agreement for period 2023-2032 concerning illimity’s unique IT
platform, distribution to third parties and future development

€55.5miIn - €4.5mln

in return for further optional platform
upgrades (€0.5min per year in period 2024-
2032)

in 2023 for sale of copy of IT platform

y source codes
7

»
»
oo f

@ illimity

Significant royalties for 10 years
bolstering long term profitability

Long-term IT service contract

(with investments already included in our plan)
that will allow us to plan IT investments in long term at favorable conditions

38

Notes: illimity and Engineering have committed to finalise the detailed contracts by 30 June 2023 in fulfilment of the binding commitments undertaken (long form agreement) with the signing of the agreement (see press
release published on 18 April 2023 for further details).



@ illimity - 1Q23 trends as we expected, comparability
affected by IT platform deal

Reclassified Profit & Loss 1Q22 1Q23 S :
Robust origination despite very soft

distressed credit

\

Business origination'" 337 324
e e e e - Strong growth in NIl and Net commissions
i Net interest income 36.0 48.4 | +30% YoY
i Net fees and commissions 12.8 15.1 |

Other revenues 29.6 8.7

Comparability affected by mutual
termination of previous IT agreement and
closed positions (particularly high in 1Q22)

Operating income 78.5 721
Operating costs (44.9) {50.0)

Operating profit 335 221

Loan loss provision charges (0.5) (2.8)

Other income from equity investments (1.8) (1.2)

Contribution to banking sectar schemes and other non-recurring charges (2.0) (6.0)

Profit (loss) before tax 241 12.1

Income tax (8.4) (4.3)

Comparability affected by mutual
resolution of previous IT platform license
agreement (-€8.5mIn)

Y R/

Net result 15.7 7.8

39

Notes: Rounded figures; (1) Non accounting figures. See ‘Business Origination’ in the Glossary at the end of this document.



@ illimity - SME businesses profitability up 74% yly
I [;_p’ GROWTH CREDIT DIVISION ' l @ INVESTMENT BANKING DIVISION '

* Volumes up 33% QoQ thanks to strong start of year in
terms of business origination: €90mIn 1Q23 vs~190min
FY22

* Net Customer loans up 49% YoY. QoQ up 4% despite
early repayments. Robust pipeline ahead (€277min)®

« Strong operating leverage further improved

L - - _ _ + Alternative debt stock reached €178 min
« Significant progression in profitability with pre-tax profit

up 91% yly « Pre-tax profit at €2.1 min in line YoY

e Net customer Ioans .....................
: Data in €bn :

P Profit before tax .

Data in €min

GT4%

20.4

YIY

o
....................................................................................................

" Growth Credit [} Investment Banking

Notes: (1) Turnaround and Cross Over & Acq. Finance.



@ illimity - SME lending activity to accelerate further

Turnaround pipeline

...............................

Steady robust business origination
with solid pipeline ahead

Cross-over
| ﬂ & Acquisition
' Finance

____________________________________

Business origination to pick up
thanks to robust pipeline

_____________________________________

_____________________________________

_____________________________________

@ Investment
Banking

_____________________________________

Turnover up 98% Y/Y driving 1Q23
level above seasonally high 4Q
last year

141
77 :' -------------- -E
IS E 5
1Q23 Pipeline
..................... CO&AF pipeling ="
136
43 i
_ IS 3
1Q23 Pipeline
e Turnover ........................ :

658

Significant pick-up in corporate
solutions and structuring activity with
remarkable pipeline ahead

...................... 1Q22 o223
......................... IB pipeline
320
90 grrssniesnesy
1Q23 Pipeline

......................................................................................................




@ illimity - Anticipated soft market start with strong
peline ahead

Soft market in 1Q23 but renewed dynamism since April with robust pipeline especially in highly
specialised markets (Special Situation Real Estate, Senior Financing & Energy)

Resilient asset quality with stable overperformance in cash collections

Business origination® . Cumulated cash flow: actual ... R Pre-tax profit
o vs. planned ' DC Investment

Data in €min  Data in €min

>200 | 33.2

179

1Q22 1Q23 2023 2Q194Q1920Q204Q201Q212Q213Q214Q211Q222Q223Q224Q221Q23
Pipeline P Il Delta Actual vs Planned Planned P

., o . o
. g o
------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------

Notes: Non accounting figures. (1) See ‘Business origination’ in the Glossary at the end of this document.

------------------
o,



@ illimity - P&L contribution from Distressed Credit
business supported by high level of collections

e CASH TO P&L Contribution @ Jreeeesessnnen,, ‘
Data in €min i I
: : Stable contribution to P&L supported
by solid portfolio constantly regenerated
FY2020 l FY2021 | FY2022 || 1Q2023 :
Strong and consistent cash flow
P&L contribution» 152 180 195 44 generation
Cash collections 267 403 488 114 Cash to P&L ratio boosted by different
workout strategies aimed at
Cash to P&L ratio  1.7x 2.2x 2.5x 2.6x maximising revenue and reducing recovery
time
(1) Includes: (i) interest income, (ii) Profit from closed purchased distressed credit positions and (iii)
Value adjustments on purchased distressed credits

43



@ illimity - Highly collateralised and diversified
Distressed Credit investments

Data as of 31 March 2023

Secured/ Unsecured
(NBV breakdown)

Unsecured Real Estate
Secured®
16%
~€1,051 .
min® | 69%
Energy &
Public
Procurement
Claims

Collateralised

\_

84% of portfolio Secured or
Collateralised

Notes: Rounded figures. (1) Includes Distressed Credits investments, assets purchased by the Energy desk and some senior financing assets.(2) Secured portion includes Public Procurement Claims (8% of total) and

Energy (7% of total).

¢ Type of Real Estate collateral \
(OMV breakdown)
Other
Office Residential
Land
9.1%
12.1%
Hotel °
14.6%
. Industrial
Commercial
\_ J

Strong diversification in type of
collateral

(

\_

Open Market Value (OMV)

Real Estate collateral value \

Judicial Value

Net Book Value 2.4
NBV

J

Solid real estate values, with high
buffer vs. Open Market Value

44



@ illimity - Distressed Credit portfolio highlights

Data as of 31 March 2023

NBV breakdown
by asset class

Energy desk
Public Procurement Claims

NPL Portfolios

Real Estate desk ~€1,051 42%

9%

Leasing Portfolios

UTP Portfolios

Average ticket size

~€300k (GBV)

KPIs

Carrying
value®
1.4x
Cash on Cash
multiple
ERC® ()

C

C

Type of borrower
(GBV breakdown)

Retall

Corporate

Secured/ Unsecured
(NBV breakdown)

16% Unsecured

Secured 34%

or
Collateralised®

Notes: Rounded figures; (1) Data does not include repossessed assets (through ReoCo and datio in solutum); (2) Includes Distressed Credits investments, assets purchased by the Energy desk and some senior

financing assets; (3) Estimated Remaining Collections on booked investments. See ‘ERC’ in the Glossary at the end of this document; (4) Secured portion includes Public Procurement Claims (8% of total) and Energy

(7% of total).



=c @ neprix - Leading market operator with end-
to-end asset management services fully operational

Asset Under Management

Data in €bn

Non Captive

@ 3rd largest market player in corporate UTP
management industry in Italy(® with ~€10bn AuM

From servicing to end-to-end asset management Captive
% company (distressed credit and real estate)
supporting clients across entire value chain Key results 1Q23@)

i@i Trusted advisor for banks and investors in
large-scale real estate management deals - . -
’ ’ €8.4min 23% €1.7min
Profitability in 2023 expected to benefit Revenue EBITDA margin  Pre-tax profit

from important pipeline of third-party mandates,
focused on Real Estate assets valorisation
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Notes: (1) Report PWC “The Italian NPE Market” — December 2022; (2) Pro-forma is composed by statutory figures of neprix s.r.l. (excluding neprix sales business) and statutory figures of Aurora Capital S.p.A. minor
adjustment in order to exclude extraordinary components related to the acquisition process; (3) Without considering rebated costs.
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illimity - Steady volume growth

Reclassified Balance sheet

Cash and cash equivalent 695 397 364 681 340 (50)% (51)%
Due from banks and other financial institutions 215 191 184 183 213 17% D)%
Customer loans 2,832 3,194 3,318 3,776 | 3,927 4% 39%
- Distressed Creditinvestments 938 921 860 1,021 991 )% 6%
- Distressed Credit senior financing 402 436 446 469 505 8% 26%
- Growth Credit 1421 1,733 1,800 2,037 | 2,116 4% 49%
- Cross-over & Acg. Finance? 643 731 809 891 903 1% 40%
- Turnaround 488 630 612 665 725 9% 49%
- Factoring 289 372 379 481 488 2% 69%
- b-ilty 7 24 38 50 71 44% 878%
- Investment banking - 16 108 133 178 33% n.s.
- Non-core former Banca Interprovinciale 64 64 64 66 65 (0)% 2%
Financial assets Held To Collect (HTC)? 108 161 215 428 403 (6)% 275%
Financial Assets Held To Collect & Sell (HTCS)? 424 416 396 392 384 (2)% (9)%
Financial assets measured at FVTPL* 82 118 150 105 111 5% 34%
Inyegtments in associates and companies subject 78 76 78 76 83 9% 6%
to joint control
Goodwill 36 71 65 65 65 0% 80%
Intangible assets 52 56 65 70 72 3% 37%
Other assets (incl. Tangible and tax assets)® 400 446 455 579 500 (14)% 25%
Total assets 4,922 5127 5,291 6,355 | 6,098 (4)% 24%
Due to banks 412 539 581 1,205 899 (25)% 118%
Due to customers 3,065 3,107 3,186 3,409 | 3,411 0% 11%
Bond/Securities 505 510 515 653 662 1% 31%
Shareholders' Equity 777 802 813 841 857 2% 10%
Other liabilities 163 169 196 246 270 10% 66%
Total liabilities 4,922 5127 5,291 6,355 | 6,098 (D)% 24%

Strong liquidity position — with
approx. €0.9bn liquidity buffer

39% YoY and 4% QoQ, driven by our
performing loans businesses, with b-ilty and
Investment Banking division taking off

eSoIid net customer loans growth — up

e Financial portfolio largely stable

°Further growth in customer funding in
1Q23, especially in retail component,
while wholesale funding declined

L ———————
Notes: Rounded figures; (1) This figure includes part of the net loans to existing customers of Banca Interprovinciale, which due to their features are considered consistent with illimity’s Growth Credit Division segment;
it also includes corporate high yield bonds classified as HTC; (2) This figure includes the Bank's securities portfolio classified at amortised cost; (3) HTCS: financial assets measured at fair value through comprehensive 8
income; (4)This item includes equity financial instruments purchased as part of a Turnaround transaction, junior tranches acquired as part of Senior Financing transactions and investments in distressed credits, as part

of the Distressed Credit Division’s activities; (5) It includes assets arising from the purchasing of tax assets (the so-called “Ecobonus”) for ~€102min.
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illimity - Core business in line with budget

Data in €min

[ ]

Interest income 51.7 54.4 59.1 735 | 863 | 17% 67%
Interest expenses? (15.7) (16.4) (17.0) (27.3) | (37.9) | 39%  142%
Net interest income 36.0 38.0 42.0 46.1 | 484 | 5% 34%
Net fees and commissions 12.8 14.8 14.1 198 | 151 | (2% 18%
Net result from trading and fair value assets 2.8 5.9 4.6 (0.2) (0.2) 15% n.s.
Net other income/expenses 6.3 5.7 5.2 6.7 | 10 | (86)% (85)%
Profit from closed purchased distressed credit

e o 20.6 16.2 8.6 18.5 7.8 (58)% (62)%
positions | |
Gain (loss) from disposal of investments - - - - I - § - -
Operating income 78.5 80.6 74.5 91.0 | 721 | )% (8)%
Staff costs (20.7) (22.8) (20.9) (21.8) | (231)| 6% 12%
Other operating expenses (20.8) (21.9) (21.4) (26.6) | (21.6) | (199% 4%
Depreciation & Amortisation (3.4) (3.9 (4.6) 49 | G52 | 8% 54%
Operating costs (449) (485) (46.9) (53.2) | (50.0) | (B)% 11%
Operating profit 33.5 32.1 27.6 378 | 221 | (41)% (34)%
Loan loss provision charges (0.5) (2.5) (0.6) 37) | (2.8) | 24% 423%
l/raelgi? adjustments on purchased distressed (4.6) 3.2) 73 (6.4) 08 ns. ns.
Value adjustments on securities and loans to
banks anj d off-balance (0.5) (0.2) (0.2) (0.5) | (0.7) 7 36% 44%
Other net provisions for risks and charges (0.0) (0.0) - - - (0.2) | ns. n.s.
Other income from equity investments (1.8) (2.0) (1.8) 20) | (1.2) | 4% (36)%
Contribution to b_ankmg sector schemes and 2.0) 0.1) 2.6) 2.0) 6.0) | 202% 207%
other non-recurring charges | |
Profit (loss) before tax 24.1 24.0 29.6 232 | 121 | (48)% (50)%
Income tax (8.4) (8.2) (10.9) 15 | 43) | ns. (49)%
Net result 15.7 15.8 19.1 24.7 7.8 (68%) (50%)

Notes: Rounded figures; Arec included starting from 3Q22. (1) Interest expenses restated to exclude costs related to Debt for leasing, now reclassified as administrative costs, and to include commission expenses and

o Net interest income up 5% mainly benefitting from

higher volumes, and more than compensating for
increase in interest expenses owing to sizeable
wholesale funding issued in Dec-2022

Net fees and commissions up +18% YoY driven by
higher contribution from all business divisions.
Comparison with 4Q22 affected by business seasonality

Other income affected by termination of previous IT
platform agreement

° Profit from closed purchased DC positions impacted
by soft NPE market

Operating costs up YoY due to annualization of costs
related to completion of bank’s operating structure and IT
investments carried out during 2022

Organic loan loss provisions at €2.8mlIn due to some
analytical adjustments on non performing exposures

Contribution to banking sector schemes and other
non-recurring charges include one-off impact related
to waiver of part of previous IT platform agreement claim
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stamp duty of European deposit platform (Raisin), previously classified as commission expenses and other operating expenses; (2) Gains from definitive closure of non-performing exposures either through disposal to
third parties or throuah discounted pavoff agreed with the debtor. See ‘Profit from closed purchased distressed credit positions’ in the Glossaryv at the end of this document.



illimity - Core businesses drive profitability

Data in €min
Net interest income

Net fees and
commissions

Other income
Operating income
Staff costs

Other operating
expenses and D&A

Operating costs
Operating profit
Provisions

Other net provisions for
risks and charges

Other income from equity
investments

Contribution to banking

O

DISTRESSED

CREDIT
DIVISION

26.5 287

35 54

242 8.0
54.2

(7.3)
(9.6)

42.1
(9.4)

(11.1)

16.9) (20.5)
37.3 216
(5.3) (2.1)

- (0.2)

0.1) (0.1)

sector schemes and other| - -

non-recurring charges

Profit (loss) before tax

Interest earning assets
Other assets
RWA

319 193

1,698 1,809
102 210

@

H @
GROWTH i
CREDIT  |NVESTMENT %mllr!:tty CIO HQ |ll|m|ty @ @
Eé!.:vﬁl?eg' BANKING y DIVISION  FUNCTIONS SGR "OTAL
79 1581 0.5 2.1 - 0.4 1.1 1.4 - - - - - - 36.0 484
5.9 6.2 2.8 2.0 0.1 0.5 || (0.1) (0.2) - - 0.6 1.2 - - 12.8 15.1
08 06|05 01/ - - 43 01| - - oy o] - - | 297 87
146 225 3.8 4.2 0.1 0.9 53 1.3 - - 0.5 1.1 - - 785 72.1
(33) 29| @1 @2 @y aslan @9l 66 G5] 06 O - - |0.7) 23.2)
(1.8) (1.4)|(02) (0.7) |21 @2)l®.4 7.8)] 39 6)] (02 - - - |(24.2) (26.8)
(5.1) 4.4)|@3) 1.9 |3B2) @7nlE1 ©.7)) 95 @o.1) 0.8 ©7)| - - |(44.9) (50.0)
95 181 25 23 |(3.1) (1.8)|(28) (8.4)| (9.6) (10.1 (0.3) 0.4 | - - 1335 221
0.1 0.2 || (0.4) (0.2 - (0.6) - - - - - - - - (5.6) (2.7)
- ; - ; ; - - ; - - ; - - ; - (0.2
- - - - - - - - - - - - lan anlas @2
- - - - - - - @3] eo @s| - - - - | 20) (6.0)
9.6 @ el_l @(3.1) 2.4)| (2.8) 12.7) (11.6) (11.8§ (0.3) 0.4 | @.7) (1.1 241 121
Co.mbined: ~€20.4mI:n
\ +74% YoY
1,685 2,612 93 321 8 83 - 0 910 553 0 1 - - 114,394 5,378
119 163 - 2 - 1 73 83 156 179 0 0 78 83 528 721
1,034 1,601, 92 169 3 23 86 93 298 339 3 5 35 44 |3,662 4,344

2,112 2,070

Notes: Rounded figures; Operating costs restated for reclassification of contribution to banking sector scheme to a specific item in the Group’s income statement.

©

Distressed Credit profitability affected by
a soft NPE market, as expected, while
1Q22 benefited by some large disposal
transactions

significant  profitability

.~ lincrease with visible operating leverage

¥

b-ilty

@
L)

Q)

gains

Investment Banking in line with last year

Activity has visibly kicked-in, with
remarkable revenue progression while
costs are declining as bulk of set-up
investments incurred in 2022

iIlimity SGR higher commissions driven
by new funds

negative pre-tax impacted
by termination of previous IT license
agreement

Corporate centre in line YoY with set-up
substantially completed and target sizing
reached
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@ illimity - KPIs

1Q23

Cost income ratio® 57% 60% 63% 58% 69%
g{%s(se f;ggﬂg;‘;g 0.7% 09%  0.7% 1.4% | 3.7%
Gross °r9a”icra'\'tiz§ 2.3% 2.2% 2.0% 2.6% 4.7%
O(E’;‘Sr;";rfr?j;ﬁ;:;‘j 13bps  49bps  11bps  6lbps | 43bps
LCR  ~220%  ~365%  ~307%  ~317% | ~310%
NSFR 123%  115%  120%  116% | 114%
CET1Ratio®  17.7%  16.1%  18.0%  15.8% | 15.6%
Total ggﬁggl 23.2%  21.3%  23.6%  20.4% | 20.3%

Cost income at 69% reflect one-off impact from
termination of previous IT platform license
agreement and soft distressed credit market. C/I|
in 2023 expected to be well below FY22

Organic NPE ratio on portfolio originated by
ilimity at 3.7% (4.7% including former BIP
portfolio) but nearly half of it with guarantees

Organic cost of risk still contained backed by
high share of guaranteed loans

LCR and NSFR comfortably above minimum
requirements

Solid capital position with robust CET1 Ratio at
15.6%

Notes: (1) Cost income ratio restated due to contribution to banking sector schemes reclassified out of Operating costs (2) Excluding BIP legacy portfolio, see ‘Gross organic NPE ratio’ in the Glossary at the end of
this document for further details; (3) See ‘Gross organic NPE ratio’ in the Glossary at the end of this document. Any failure to reconcile the stated figures arises exclusively from rounding; (4) Calculated as the ratio
between loan loss provisions and net organic loans at 31 March 2023 (€2,459 million) for the segments Factoring, Cross-over, Acquisition Finance, Turnaround, b-ilty, Alternative Debt and receivables purchased 51
as part of distressed loan portfolios that have undergone a change of credit quality classification subsequent to the time of purchase or disbursement (excluding credits acquired as bad loans), the loan portfolio of
the former Banca Interprovinciale and Senior Financing to non-financial investors in distressed loans; (5) Phased-in definition.



limity - Robust CETL1 ratio at 15.6%

20.4% Total Capital ratio
15.8% CET1 ratio « CET1 ratio phased-in to 15.6%

Data in €min (15.5% fully loaded) — more than

' ,,,,,,,,,,,,,,,, 650bps vs. SREP requirement

« CET1 Capital® in 1Q23 decreased by
77777777777777777 about €6min, driven by removal of
(12.9) prudential filter on negative reserve
*************** ' valuation related to Government
bonds

HHRS

« RWA and RWA density stable

« Total Capital ratio phased-in at
20.3% (20.1% fully loaded)

CET1 4Q22 Net profit net of  M-t-M securities Removal of Other impacts CET1 1Q23
dividend accrual portfolio® prudential filter phased in

(20% payout)
RWA

Notes: Rounded figures; (1) Phased-in definition; (2) Including also other minor components.
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@ illimity - Well balanced funding sources with
Increasing retail component

Data in €min

(+25%)

Wholesale

Corporate

Retail Germany
(Raisin)

Retail Italy

1Q22 4Q22 1Q23

Notes: Rounded figures; Non accounting figures

Well-diversified funding mix through
access to all funding sources

Retail deposits totalled €2.6bn, up 3% QoQ
with strong contribution from our proprietary
retail platform illimitybank.com

Wholesale funding down 15% QoQ
owning to reduction in short-term component
(mostly ECB funding)

Blended average cost of funding for 1Q23
at 2.7% owing to higher market rates and
sizeable long-term funding measures
completed in Dec-2022
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@ illimity - Retail funding is core to funding strategy

G o )
Data in € min +3%
I- (+€87min) 1
illimitybank.com drives retail funding
2,536 2,623 100%  100%  100% - .

° ° 0 growth, up 13% QoQ, while Raisin

Sight declined, in line with our strategy

- . o = Term funding represents a high 84% of
Term ° 80% ° total retail funding
1Q22 4Q22 1Q23 . . .
B Retail Germany [ Retal ltaly Q22 4Q22  1Qz3 —\ New retail  banking offer  with
\_ (Raisin) J c[e~]) remuneration of current accounts to
( E é ) satisfy customer expectations in structurally
Premium bank =" % e high-rate environment and supporting the
O ountl o DepoSILWEN by ilimity acceleration we expect in business
account 31 December 20 @ origination in forthcoming quarters
=o
Deposit account is paid by 2.5% CC;fdds“aﬁgdf rféibc')tf Priority Assistant
charge on request
L J

Notes: Rounded figures; Non accounting figures 54



@ illimity - Prudent strategy on securities portfolio

Portfolio composition

Securities portfolio HTCS / HTC  Prudent strategy with securities
Data in €min pOfth”O hOId fOI’ I|C]U|d|ty purposes
31 March 2023 representing less than 47% of
802 787 illimity shareholders’ equity

* Negligible unrealised losses on
HTC securities, hedge
accounting strategy in place on
a large part of HTCS securities
to mitigate impact from further
interest rates volatility

* Duration ~3.0 years

1Q22 4Q22 1Q23

B Government bonds®

S HTC B HTCS Senior bonds « Average yield approx. 2.9%
B subordinated bonds

/

Notes: Rounded figures; (1) Almost entirely Italian Government bonds. 55




@ illimity - Outlook: 2023 net profit progression
skewed towards second half

1Q23 FY23 expected

o 8
..........................................................................................................................................................................................................................
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@ illimity - Originated volumes

Data in €min [

Customer loans where not otherwise stated.
Non accounting figures.

Originated Business® ]

...............

1Q22 . [ 1Q23} A%YoY Pipeline®
; g————— a
~337 |~324 | | -2% | '1~1,668]
Growth
o 152 127 -16% 277
[L—-D ’JCredlt Division ] ’
=] | Factoring 1 | (332 658 +98% ~795
\ =9 _i_____ turnover ;
( \ Investment |
@ i 90 | nm 320
L )Banking Division )
@ Distressed 179®)  84® | -53% 921
. JCredit Division | i s
b-ilty| ) iy 6 n.m. 150

Notes: Non accounting figures; (1) See ‘Originated Business’ in the Glossary at the end of this document; (2) See ‘Pipeline’ in the Glossary at the end of this document; (3) It also includes financial instruments, such as 58
quasi-equity instruments which are accounted for in the balance sheet item “20. c) Other financial assets mandatorily at fair value” for accounting purposes;



@ illimity - illimitybank.com: fulfilling funding needs

of Group

4 End of quarter results

v FUNDING QUALITY

2.5
2.2

1.
9 17 1.8

1.9
1.3
1.0
II|||”””

4Q 1Q 2Q 3Q 4Q 1Q 2Q 3Q 4Q 1Q 2Q 3Q 4Q 1Q

€1 93bn

Funding on
illimitybank.com
at 31/03/23

82%

Term Deposits on
Total Funding

\

19 20 20 20 20 21 21 21 21 22 22 22 22 23 as of 31-Mar
mmm Deposits (€bn) CoF (%)
v ENGAGEMENT v APPRECIATION
~74k  91%  39% 45  31%
Total Active Loyal NPS Awareness
Customers Customers Customers avg avg
\ as of 31-Mar as of 31-Mar as of 31-Mar 1Q23 1Q23 J

Premium bank

account

Deposit account is paid by 2.5%

+204 min €

New stock
illimitybank

3,01%

Average
cost of new funding

Lower interest and funding
costs compared to using
Raisin channel

-2,5 min€

o e e e e e e m e R M m e R M M M Em M M M R M M e R e e

Data as of 31 March 2023

S
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@ illimity - ESG scores improvements in 2022

e /ﬁ ) ( 2021/‘ 2022 )
- 2021 2022 e Environment 4 3
N A < * > .
‘}‘CDP ISS ESG b Social 3 1
F D- D C- C B- B A- A
INVESTMENT GRADE FOR ILLIMITY Governance 5 1 Best — 10 Worst 1
\_ Y. \_ y.
( Q‘ | ) ( )
d
Ty Worst 2 21 Best
MSCIl Zh . ° - : standard s 2021 2022 .
e h — W . : ) . - b
ccc B BB BBB A AA AAA eth ICS + F E E+ EE- EE EE+ EEE- EEE
\_ Y. . .
( N\ )
Wor 2022 -
REFINITIV [< v 2021 2022 S&P Global w2021 .
) v ” Ratings ) A
D- D D+ C- C C+ B- B B+ A A A+ 0 12 49
\_ 4 U Yy
~ N ™)
' paaited 2021 Glcs ) SUSTAINALYTICS (High Ris) 2021 2022 (i Fis
INDEX W:rst ' Bes; v
0 495 61 100 40+ 35.4 15.6
\§ 4\ Y.




@ illimity - Glossary

» Servicing & Remarketing GBV: it equals to the Asset Under
Management of the servicing unit - ARECneprix - and Quimmo
initiative. It includes the gross book value of distressed credit and the
value of property managed by neprix also on behalf of third-parties -
including a portion of portfolios related to Senior Financing
transactions - and the real estate and capital goods assets managed
within the remarketing activity

ERC: Estimated Remaining Collections. It is the Bank’s estimated
remaining gross cash flows on purchased distressed loans

Gross organic NPE ratio: Ratio of gross organic NPE to total gross
loans to customers from Factoring, Cross-over, Acquisition Finance,
Turnaround, b-ilty and receivables purchased as part of distressed
loan portfolios that have undergone a change of credit quality
classification subsequent to the time of purchase or disbursement
(excluding credits acquired as bad loans), the loan portfolio of the
former Banca Interprovinciale and Senior Financing to non-financial
investors in distressed loans

» Originated business: This aggregate includes Growth Credit Division

loans granted/purchased (for factoring only the difference of carrying
amount of the period with the historical peak, if positive), Distressed
Credit Investments booked, Senior Financing, Alternative Debt and b-
ity loans granted in the period and the value of the deals signed but
yet booked in the period, owing to a settlement structure based on
multiple tranches or to a time lag between the signing of the master
agreement and the date of loan disbursement/onboarding.

Profit from closed purchased distressed credit positions: Gains
from definitive closure of non-performing exposures either through
disposal to third parties or through discounted payoff (“DPQ”) agreed
with the debtor
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Disclaimer (1/2)

* This document (the “Document”) has been prepared by and is the sole responsibility of illimity Bank S.p.A. (the “Company*) solely for information purposes. In accessing the Document you agree to be bound by the following terms and
conditions. A limited number of copies have been made or may be made and these are strictly reserved for the person to whom they are or will be addressed: for this reason the information contained in the Document is confidential and must
not be used, in whole or in part, or disclosed to third parties or copied, distributed, transmitted or reproduced.

» The Document is not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident of, or located in, any locality, state, country or other jurisdiction where such distribution or use would be contrary to law
or regulation or which would require any registration or licensing within such jurisdiction. The Document is not for publication, release or distribution in the United States, Australia, Canada or Japan or in any jurisdiction where it is unlawful to
do so. The release or distribution of the Document or access to this Document in other jurisdictions may be restricted by law and persons into whose possession this Document comes should inform themselves about and observe any such
restriction. Any failure to comply with these restrictions (when applicable) may constitute a violation of the laws of any such other jurisdiction.

« The information and data contained in the Document are not intended and do not constitute in any way investment advice or a solicitation to purchase securities, nor is it an offer or invitation or promotional message for the purchase, sale or
underwriting by any person in any jurisdiction or country where such activity is contrary to law or regulation, except where there are exemptions that apply under related law.

* The terms, data and information contained in the Document are subject to revision and update; the Company and its consultants assume no responsibility to communicate, in advance or subsequently, should such revisions and updates
become necessary or opportune nor for any damages that may result from improper use of the information (including communications of revisions and updates) included in the Document. Within the limits of law, the Company, its corporate
executives, managers, employees, and consultants make no statement, give no guarantee or assume any responsibility, express or implied, regarding the accuracy, the adequacy, completeness and up to date nature of the information
contained in the Document nor regarding any eventual errors, omissions, inaccuracies or oversights contained herein. The Document does not attempt to describe all terms and conditions that will pertain to the proposed transaction nor does
it set forth the specific phrasing to be used in the documentation.

» The securities referred to herein (the “Securities”) have not been and will not be registered under the United States Securities Act of 1933, as amended (the “Securities Act”), or the securities laws of any state of the United States or any other
jurisdiction and may not be offered or sold in the United States except pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act.

» This Document does not constitute or form part of, and should not be construed as an offer or the solicitation of an offer to subscribe for or purchase the Securities, and nothing contained therein shall form the basis of or be relied on in
connection with any contract, commitment or investment decision in relation thereto whatsoever, nor does it constitute a prospectus relating to the Securities or a recommendation by the Company or any of the Company’s advisers and/or
agents regarding the Securities.

» It is recommended that any eventual investment decision regarding an investment be based on the formal documents prepared by the Company as part of the transaction which may contain information different from those included in the
Document and on audit from the investors own independent, professional financial and tax advisers.

* No representation, warranty or undertaking, express or implied, is made or given by the Company or any of its affiliates, parent or subsidiary undertakings, directors, officers, advisers, agents or employees or any other person as to, and no
reliance should be placed on, the fairness, adequacy, accuracy, truthfulness, reasonableness, completeness or correctness of the Document or the opinions contained therein. The Document has not been independently verified and will not
be updated. No responsibility or liability whatsoever (whether arising in tort, contract or otherwise) is accepted by the Company or any of its affiliates, parent or subsidiary undertakings, directors, officers advisers, agents or employees, or any
other person for any loss howsoever arising, directly or indirectly, from any use of the Document or opinions contained therein or otherwise arising in connection therewith. The Document, including but not limited to forward-looking
statements, applies only as of the date of this Document and is not intended to give any assurances as to future results. The Company expressly disclaims any obligation or undertaking to disseminate any updates or revisions to the
Document, including any financial data or forward-looking statements, and will not publicly release any revisions it may make to the Document that may result from any change in the Company’s expectations, any change in events, conditions
or circumstances on which these forward-looking statements are based, or other events or circumstances arising after the date of this Document. Market data used in the Document not attributed to a specific source are estimates of the
Company and have not been independently verified.

» Any expected return is not guaranteed and is based on data shown in Euro. The Document contains “forward-looking” and targets information which are based upon certain assumptions about future and/or ongoing events or conditions and
may also be based on Company’s expectations on ongoing and/or potential new initiatives and is exclusively intended to illustrate hypothetical target results under those assumptions (not all of which are specified herein). Such forward
looking statements include all matters that are not historical facts. Forward-looking statements give the Company’s intentions, beliefs or current expectations concerning, amongst other things, the Company’s financial condition, liquidity,
prospects, growth, potential deals, strategies and the industry in which it operates. By their nature, forward looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not
occur, in whole or in part, in the future. These statements may include, without limitation, any statements preceded by, followed by or including words such as ‘target,” “outcome,” “believe,” “expect,” “aim,” “intend,” “may,” “anticipate,”

“estimate,” “insight,” “plan,” “project,” “will,” “can have,” “likely,” “should,” “would,” “could” and other words and terms of similar meaning or the negative thereof. Such forward-looking statements involve known and unknown risks, uncertainties

and other important factors beyond the Company’s control that could cause the Company’s actual results, performance or achievements to be materially different from the expected results, performance or achievements expressed or implied

by such forward-looking statements. Forward-looking statements take into account the Company’s current expectations on the possible achievement of already disclosed or new targets or estimates, which are in no way guaranteed and may
be reviewed in light of up to date market and business conditions. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future business strategies and the environment in which it
operates and will operate in the future.

» Actual events or conditions are unlikely to be consistent with, and may differ materially from, those assumed. In addition, not all relevant events or conditions may have been considered in developing such assumptions. Accordingly, actual
results will vary, and the variations may be material. Prospective investors should understand such assumptions and evaluate whether they are appropriate for their purposes. Any data on past performance, modeling, scenario analysis or
back-testing contained herein is no indication as to future performance. No representation is made as to the reasonableness of the assumptions made within or the accuracy or completeness of any modeling, scenario analysis or back-
testing; for investors resident in EC countries that are not part of the Eurozone these returns can increase or decrease due to exchange rate movements. 62
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* The tax consequences of an investment depend on the individual circumstances of each investor and may be subject to change in the future; therefore, the present Document may not be considered to have been prepared in order to offer an
opinion, legal advice or tax opinion regarding the possible tax consequences of the transaction. Every prospective investor is advised to evaluate any potential investment in the transaction on the basis of independent accounting, fiscal ad
legal advice and should also obtain from their own financial advisors analyses of the adequacy of the transaction, the risks, the protection and the cash flows associated with the transaction, insofar as such analyses are appropriate for
ascertaining the risks and merits of the transaction.

» Prospective investors must rely on their own evaluation that a potential investment in the transaction described herein does not contravene the laws and regulations of the country of residence of the investor and must also be responsible for
obtaining any necessary prior authorization required to make the investment.

« Certain industry and market data contained in this Document has come from third party sources. Third party industry publications, studies and surveys generally state that the data contained therein have been obtained from sources believed
to be reliable, but that there is no guarantee of the accuracy or completeness of such data. While the Company believes that each of these publications, studies and surveys has been prepared by a reputable source, neither the Company nor
its respective affiliates has independently verified the data contained therein. In addition, certain of the industry and market data contained in this Document comes from the Company's own internal research and estimates based on the
knowledge and experience of the Company's management in the market in which the Company operates. While the Company believes that such research and estimates are reasonable and reliable, they, and their underlying methodology
and assumptions, have not been verified by any independent source for accuracy or completeness and are subject to change without notice. Accordingly, no reliance should be placed on any of the industry or market data contained in the
information. By receiving this Document and attending the presentation, you are certifying that (a) if you are in the European Economic Area, you are a “Qualified Investor”; (b) if you are in the United Kingdom, you are a “Relevant Person”; (c)
you are not located in a jurisdiction where it is unlawful to do so and (d) you acknowledge and agree to the limitations and conditions set forth herein.

» Acceptance of delivery of the Document by the recipient constitutes acceptance of the terms and conditions set out in this Disclaimer.

« Solely for the purposes of the product governance requirements contained within: (a) EU Directive 2014/65/EU on markets in financial instruments, as amended (“MiFID II’); (b) Articles 9 and 10 of Commission Delegated Directive (EU)
2017/593 supplementing MiFID II; and (c) local implementing measures (together, the “MiFID Il Product Governance Requirements”), and disclaiming all and any liability, whether arising in tort, contract or otherwise, which any “manufacturer”
(for the purposes of the MIFID Il Product Governance Requirements) may otherwise have with respect thereto, the ordinary shares and other instruments of illimity Bank S.p.A. (the “Securities”) have been subject to a product approval
process, which has determined that such Securities are: (i) compatible with an end target market of retail investors and investors who meet the criteria of professional clients and eligible counterparties, each as defined in MiFID II; and (ii)
eligible for distribution through all distribution channels as are permitted by MiFID Il (the “Target Market Assessment’).

* Notwithstanding the Target Market Assessment, Distributors should note that: the price of the Securities may decline and investors could lose all or part of their investment; the Securities offer no guaranteed income and no capital protection
and an investment in the Securities is compatible only with investors who do not need a guaranteed income or capital protection, who (either alone or in conjunction with an appropriate financial or other adviser) are capable of evaluating the
merits and risks of such an investment and who have sufficient resources to be able to bear any losses that may result therefrom. The Target Market Assessment is without prejudice to the requirements of any contractual, legal or regulatory
selling restrictions in relation to the Offer. Furthermore, it is noted that, notwithstanding the Target Market Assessment, the Manufacturers will only procure investors who meet the criteria of professional clients and eligible counterparties.

« For the avoidance of doubt, the Target Market Assessment does not constitute: (a) an assessment of suitability or appropriateness for the purposes of MiFID II; or (b) a recommendation to any investor or group of investors to invest in, or
purchase, or take any other action whatsoever with respect to the Securities.

» Each distributor is responsible for undertaking its own target market assessment in respect of the Securities and determining appropriate distribution channels.

« By accepting or accessing this Document, you shall be deemed to have represented and warranted that (i) you have read and agreed to comply with the foregoing limitations and restrictions, (ii) you are able to receive this Document and the
presentation without contravention of any applicable legal or regulatory restrictions, (iii) if you are in a member state of the European Economic Area (other than the United Kingdom), you are a Qualified Investor; (iv) if you are in the United
Kingdom, you are a Relevant Person; (v) if you are in ltaly, you are an Italian Qualified Investor; and (vi) you acknowledge that you understand that there are legal and regulatory sanctions attached to the misuse, disclosure or improper
circulation of this Document.

»  This Document includes industry and market data pertaining to Company’s business and markets. Such information is based on the Company’s analysis of multiple sources such as industry publications and surveys, industry reports prepared
by consultants, internal surveys and customer feedback. The market, economic and industry data have primarily been derived and extrapolated from reports provided by third parties. In addition, certain statistics, data and other information
relating to markets, market sizes, market shares, market positions and other industry data pertaining to Company’s business and markets in this Document are not based on published data obtained from independent third parties or
extrapolations therefrom, but rather are based upon analysis, which are in turn based upon multiple third party sources.

» This Document has to be accompanied by a verbal explanation available on the Company web site. A simple reading of this Document without the appropriate verbal explanation could give rise to a partial or incorrect understanding.
» Allfigures and numbers included in this Document are rounded.

» Pursuant to Article 154-bis, paragraph 2, of the Legislative Decree no. 58/1998 (Unified Financial Act) and not beyond the scope of such article, the Financial Reporting Officer, Mr. Sergio Fagioli, declares that the accounting information
contained in this Document corresponds to the document results, books and accounting records.
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