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Click here for more information or call 949-640-8780.

Dwight Capital has written a $51 million loan on a luxury 
apartment property in suburban Denver.

The fixed-rate mortgage, insured by HUD, has a term of 35 
years. Richmark, of Greeley, Colo., owns the 350-unit complex, 
in downtown Littleton, Colo.

Because the property qualifies for an energy-efficient desig-
nation, the mortgage insurance premium on the financing was 
reduced to 25 bp from 60 bp. The loan closed two weeks ago.

Richmark is run by the Richardson family, which also in-
vests in energy and natural resources. It bought the property in 
2014 from CBRE Global Investors for $77 million, or $220,000/
unit. CBRE purchased the complex, then known as Alexan 
Downtown Littleton, in 2012 from Trammell Crow Residential 
for $60 million, or about $171,000/unit.

The 13-acre property, known as 5151 Downtown Littleton 
for its address at 5151 South Rio Grande Street, has nine three-
story buildings and five garages.

Units have one to three bedrooms, and rent on the small-
est units starts at around $1,375, according to the property’s 
website. Interior features include stainless-steel appliances, 
hardwood-plank flooring, electric fireplaces and patios/balco-
nies. Among the amenities are a fitness center, a clubhouse and 
a pool.

The property is near many retail and dining establishments. 
It is about a mile from a light-rail station connecting to Denver, 
roughly 9 miles to the north. 

Dwight Lends on Denver-Area Rentals
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 Quarters Co-Living has hired James Grasso to help expand its platform across North America. He started Oct. 26 as director of real estate in the Berlin � rm’s New York o�  ce. He reports to Rui Barros, who serves as co-chief executive with Esther Bahne. Quarters, which bills itself as the largest co-living operator, invests in properties by acquiring minor-ity equity positions and executing master leases. Grasso previously worked at PJT Partners, Origin Investments and Pearl-mark Real Estate.

 Healthcare real estate veteran Phil Mahler is working with Royal Oak Realty of Rochester, N.Y., to scout medical-o�  ce deals. Mahler started last month in a consulting role with the nontraded REIT, which focuses on o�  ces and industrial properties. He was previously chief 

Brookfi eld Nabs San Diego Apartment TowerIn what would be San Diego’s second-largest apartment trade ever, Brookfi eld has 
agreed to buy a downtown high-rise for more than $300 million.

While the exact pricing for the 679-unit luxury complex couldn’t be learned, 
market sources said it’s north of $442,000/unit, in line with expectations when the 
listing came out in September. Eastdil Secured is brokering the trade, expected to 
close next month, for Chicago apartment REIT Equity Residential.

� e 40-story property, known as Vantage Pointe, previously went on the block 
in late 2019 via Berkadia. � e expectation then was that pricing would be around 
$400 million, which would have set a record for the San Diego multi-family market. 
It’s unclear why the listing was pulled, but market pros say bids never approached 
that price.

Equity Residential currently holds the record for San Diego’s largest apartment 
sale, according to Real Estate Alert’s Deal Database. In 2013, it sold the 1,410-unitSee BROOKFIELD on Page 14Offi ce-Buyer Strategy Shifts Amid PandemicFor high-yield o�  ce buyers, the popular play of renovating older properties and 

leasing them up at higher rents needs � ne-tuning — and a lot more patience.
In the later years of the real estate bull market, strong leasing demand made it 

possible for investors to push up rents quickly and turn a pro� t on a newly renovated 
o�  ce building. But the coronavirus crisis has thrown a wrench into that strategy, 
raising questions about future occupancy levels and the ability to increase rates.

Now, buyers and owners must shi�  their sights and expectations. “Investors 
need to look at a longer time horizon,” said Eric Enloe, a managing director and 
capital-markets lead in JLL’s valuation and advisory practice. “You have to be 
realistic.”

Given the likelihood of tempered rents and slower lease-up periods, buyers with 
value-added strategies no longer can count on a quick turnaround when it comes to 
stabilizing a property. Instead of an immediate revenue boost, they’ll need to plan

See STRATEGY on Page 12Large Supermarket Portfolio Hits the BlockA partnership has put a portfolio of a dozen supermarkets on the block, poten-
tially setting the stage for the biggest retail trade of the year.

� e package, encompassing 804,000 square feet, consists of 11 Stop & Shop 
stores in New England under 20-year leases and a Giant in Northern Virginia under 
a 15-year lease.

Bids are expected to hit $300 million. JLL has the listing for Winstanley Enter-

prises of Concord, Mass., and Surrey Equities of Eatontown, N.J. � e duo prefers to 
sell the properties as a package rather than individually.Stop & Shop and Giant have been at their locations for 30 years on average, and 
they signed new leases this year. � e owners are touting the stability of those agree-
ments, and the marketing campaign is pitching the properties as “pandemic, inter-
net and recession-proof, essential retail.”Both supermarket chains are owned by Ahold Delhaize USA, the U.S. arm of theSee SUPERMARKET on Page 13
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