SARAH C. JACKSON, MD, FAAD
BOARD OF DIRECTOR

SUB-SPECIALTY(S)

Medical: 50%
Surgical: 5%
Cosmetic: 30%
Pediatric: 15%
ALLOCATION OF TIME
Private Practice: 100%
Clinical: 90%
Administrative: 10%
EDUCATION

LSUHSC DEPARTMENT OF DERMATOLOGY, New Orleans, LA
2003-2006 Dermatology Residency
2005-2006 Chief Resident

LOUISIANA STATE UNIVERSITY SCHOOL OF MEDICINE,
New Orleans, LA
1998-2002 M.D.

LOUISIANA STATE UNIVERSITY, Baton Rouge, LA
1996-1998 B.S. in Zoology, Cum Laude

TEXAS CHRISTIAN UNIVERSITY, Fort Worth, TX
1994-1996

CERTIFICATION
2006, Re-Certified 2016
2003-Present

American Board of Dermatology
Louisiana State Medical License

AREAS OF INTEREST
Medical, Surgical, Cosmetic, and Laser Dermatology

ACADEMIC AFFILIATIONS
LSUHSC

CLINICAL AFFILIATIONS
2006-present Audubon Dermatology, Practice Co-Founder
2006-present Touro Hospital, affiliated with LCMC Health

PRESENT ACADEMIC POSITION
2007-present Clinical Assistant Professor, LSUHSC
Department of Dermatology

ACADEMY INVOLVEMENT

2006-present Fellow

2009 Leadership Forum Attendee

2015-present DermCAC Medicare Advisory Committee,
Representative for Louisiana

2019 Emerging Practice Models Committee

ELECTED AND APPOINTED POSITIONS

2012-2013 President, Louisiana Dermatological Society

2019-present Board of Directors, Women’s Dermatologic Society

2010-2016 Louisiana State Vice Chair, Dermatology
Foundation

HONORS AND AWARDS

2015 Junior Achievement Rising Star Award

2005 Young Leaders in Dermatology Symposium
Attendee

2002 The Adamo Memorial Award in Neural Sciences

2002-present Alpha Omega Alpha

PUBLICATIONS/PRESENTATIONS

2003-present >25 presentations/publications

2020 Hooper, D. & Jackson, S. (2020). Creating a
Business Plan. In J. Dover & K. Mariwalla (Eds.),
The Business of Dermatology (Pages 26-30).
Thieme.

American Society of Dermatologic Surgery

2019 Balancing your Medical/Surgical and Cosmetic Practices,
Chicago, IL
2018 Starting Your Own Dermatologic Practice: What we have
learned and what we would do differently, Phoenix, AZ
2015 Utilizing your Staff in the Marketing of Your Practice:

Branding, Bonuses and the Big Picture, Chicago, IL

European Academy of Dermatology and Venereology

2017 Business Pearls for Busy Dermatologists,
Geneva, Switzerland

American Academy of Dermatology, Summer AAD

2016, 2017 Business Tips for Busy Dermatologists

RESPONSE TO THE QUESTION POSED BY THE
NOMINATING COMMITTEE

What is your primary reason for running for the Academy Board?

| want to serve the Dermatology community. My mentors inspired me to
be an active part of the Academy. The future of the specialty needs a
strong voice for general dermatologists in private practice on the Board
of Directors. | co-founded my practice after Hurricane Katrina 15 years
ago. | practice medical, cosmetic, laser, pediatric, and surgical
dermatology daily. | have experienced all of the professional, business,
staffing, insurance, health policy, and life balance issues faced by so
many in our specialty. | am a third-generation physician who is open,
results focused, and experienced in leadership. The Academy needs
proven leadership that represents all aspects of our field. We need to
come together as a unified specialty to strengthen dermatology for
generations to come.



