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John Freeman Thanks @andi_ancheta.
Looking at this now.

@ian_vacin do you want to look over this too?

@' lan Vacin Looking good @team ! Happy with
it if you are @john_freeman
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1. Close any open apps
2. Ask and we’ll answer
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Today’s agenda

1. Marketing best practices
2. The steps your sales process should include
3. Automating from start to finish

4. Managing your sales process in Karbon

karbonhg.com
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Communicate to your ideal client.
Show them what they’ll get.
Know what information you need to qualify a prospect.

Make the experience as easy as possible for them.



Automating your sales process

Lead views
website

aform

Lead submits
Inquiry
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Client Tasks sent
+

Work Assignee notified
+

Client Work commences
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mailchimp

Email sent to
prospect
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Prospect contact

created
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Prospect to Sale
work item created
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Contact created
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Invoice generated
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Work Item created from
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.
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Discovery
meeting booked

Proposal signed
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Discovery
meeting
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Sales qualification
process in Karbon
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Transition from Marketing to Sales
Qualify prospect via discovery questions
Move into Sales Process

Closed Won/Loss

Transition to service delivery
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Managing your sales process in
Karbon.
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Questions

karbonhg.com



&

Thank you

Get started at karbonhg.com
Follow us on Twitter @karbonhg

jake@karbonhg.com

karbonhg.com
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