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FT Partners - Focused Exclusively on FinTech

Overview of FT Partners

Financial Technology Partners ("FT Partners") was founded in 2001 and is the only investment banking firm focused exclusively on FinTech
FT Partners regularly publishes research highlighting the most important transactions, trends and insights impacting the global Financial

Technology landscape. Our unique insight into FinTech is a direct result of executing hundreds of transactions in the sector combined with over
15 years of exclusive focus on Financial Technology
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Payments CEO Interview: P97 Networks

P97

P97 Networks Overview

P97

Products & Services Overview
PetroZone Mobile Payments
Don Frieden

Lightning Mobile Payment Processing Application
Houston, TX, USA

enables safe, secure, and fast payments through
2012 =

Company Overview

CEO / President: > P
smartphones without any additional hardware

Headquarters: installation costs

Founded: The application is a fully tokenized PCl complaint

solution that incorporates the features like:

* Reduced risk of identity theft

= Flexibility for integration with existing loyalty
programs & payment systems

= Scalability via dynamically scaled infrastructure

components

High availability and lower operating costs

Always-on network operations support

* P97 Networks provides a secure cloud based mobile commerce and
digital marketing platform for the convenience retail and fuels
marketing industry to accept payments and engage their customers

* The Company uses its PetroZone platform to serve a range of :
customers including oil company payment networks, merchants,
consumer package good companies, automotive companies and
banks

0
0

PetroZone Platform

+ Consumers using the PetroZone platform through their enabled
mobile devices and “connected cars” get an enhanced mobile

shopping experience in addition to options for lower fuel prices

= PetroZone Marketplace provides built-in ad
network that enables CPG brands and digital
offer agencies to create customized campaigns

and opt-in personalized digital offers for in-store purchases

Ecosystem partners on the PetroZone platform also have access to
consumer loyalty tools through omni-channel marketing

sl

targeted for every audience

White label app streamlines customer service
through mobile payments, geolocation services,

&

opportunities and “connected-consumer” experiences when
enabling mobile payments and settlement, behavioral marketing

and digital offers

and digital offers, and hosted-managed point-of-sale solutions » Data driven insights help increase product sales
with highly targeted offers and automation of the
. digital offer lifecycle for CPG and merchants
Date Size ($ mm) Investor(s)
= P97's API platform enables w rvi hat allow
05/11/18 ~$15 WFLEETCOR® Undisclosed Investors A oil czmparf)i:;[ :nd ce-s:obr:sbrai?d:?co iﬁf:g;[raattea °
m existing apps, loyalty programs, mobile wallets,
07/14/15 9 emerald €3 ATAPCO Undisclosed Investors POS, EPS, and Forecourt Device Controllers

Source: Company website, FT Partners’ Proprietary Transaction Database



Payments CEO Interview: P97 Networks

Interview with P97

:P97

Don Frieden

Chief Executive Officer

“"We saw room for
innovation in the
industry and an
opportunity to create
an experience for the
consumer that would
make their lives
easier.”

P97

Mr. Donald J. Frieden serves as Chief Executive Officer and President at P97 Networks,
Inc. Mr. Frieden served as Vice President of Mobile Solutions at Wonderware
Corporation until January 2011. He founded SAT Corporation in 1995 and served as its
Chief Executive Officer and President (SAT was acquired by Invensys plc and merged
with the Wonderware division to form Wonderware Mobile Solutions Group in 2008). Mr.
Frieden has over 20 years experience in operations management and prior to starting
SAT, held management positions over a seven-year span at BET Plant Services (BET plc),
a global onshore and offshore industrial service provider. He holds two patents in Radio
Frequency Identification (RFID) tag technology and is the co-inventor of the Universal
Data Format (UDF) Schema, which provides a standardized data structure and
communication layer for automatic identification technology. He serves as a Director at
NovolLink Communications and is a Member of Advisory Board at Texan Bank. He
received a Bachelor of Business Administration in Institutional Finance from the University
of North Texas.

What was the inspiration behind founding P97?

The average American drives about 13,000 miles per year, according to the U.S. Department of
Transportation. The number of cars on the road is growing, and so is the length of time drivers spend in
the car every day. Getting gas isn't an errand many people enjoy, but it's one that needs to get done.
We saw room for innovation in the industry and an opportunity to create an experience for the
consumer that would make their lives easier.

What are the biggest challenges your customers are facing and how are your
solving them?

The retail fuel market is an increasingly competitive space, with things like bathroom cleanliness, minor
differences in fuel price, and proximity often being the only factors taken into consideration among
consumers. This leads to a lack of customer loyalty that's impacting oil companies and convenience
stores. P97 creates a superior shopping experience for consumers, with frictionless payments,
integrated loyalty, and personalized digital offers. Mobile commerce and custom digital marketing are
differentiators that keep customers coming back. Additionally, credit card skimming is a fast-growing
problem in the market. Mobile payments remove the need to dip any card in the fuel dispenser,
virtually eliminating the possibility for card information to be skimmed, which benefits the store owner
and consumer significantly. P97 delivers a new level of speed and convenience for customers,
increasing customer loyalty and driving new value.



Payments CEO Interview: P97 Networks

Interview with P97 (cont.)

P97

“Putting everything
in one place, from
directions, to
payments, to loyalty
and rewards,
receipts, and offers,
creates a one-stop-
shop for the
consumer’s shopping
journey”

P97

Exclusive CEO Interview - Don Frieden

Please describe P97’s technical infrastructure. What types of integrations are
necessary to implement your solutions?

P97 runs on a cloud infrastructure, and an integration is required between the P97 cloud and the brick
and mortar location in order to facilitate the mobile transaction with the point of sale system and
forecourt. Integrations are also required with the payment network and loyalty provider. With all of
these integrations, P97 has chosen to implement industry standard technologies to make it more
maintainable and reusable for our customers. This has been a key differentiator in our ability to expand
our platform.

Why did you choose to leverage GPS for mobile payments?

Integrating GPS into the fuel purchase process adds a level of convenience for the on-the-go
consumer. Putting everything in one place, from directions, to payments, to loyalty and rewards,
receipts, and offers, creates a one-stop-shop for the consumer’s shopping journey. Geofencing also
presents a competitive advantage, enabling an oil company or c-store to advertise their location to
potential customers who otherwise might have chosen a competitor’s location nearby.

How do you know the retail fuel market is ready for mobile POS solutions?
Consumers are beginning to demand mobile payments. And according to PYMNTS, 82 percent of
consumers who use mobile apps for fuel payments seek a mobile app experience that will let them pay
for c-store items. Consumers are growing accustomed to paying with their phone, and they expect
quick and easy transactions at convenience stores. The last major innovation in the industry was pay-at-
the-pump technology, which started rolling out over two decades ago. The next wave is among us, and
the merchants must adapt to avoid being left behind by their customers.



Payments CEO Interview: P97 Networks

Interview with P97 (cont.)

"P97 is platform
agnostic, so we have
a large number of
integrations with
point of sale systems,
technology providers,
and payment and
loyalty providers.”

P97

P97 Exclusive CEO Interview - Don Frieden

You have been able to sign several of the major fuel brands. How have you been
able to work with so many direct competitors?

P97 is platform agnostic, so we have a large number of integrations with point of sale systems,
technology providers, and payment and loyalty providers. Our ability to integrate with such a high
number of partners makes it easy for our customers to launch a mobile commerce program while
making little to no changes to existing technologies and hardware. P97 provides the high-touch nature
of a small company and the security and innovation of an enterprise — a combination sought out by
major fuel brands. Also, P97 is creating new two-sided network effects, where the increased usage of
any consumer increases the value of our services for other users (oil companies, connected cars,
payment networks, etc.).

P97 is getting integrated into Connected Cars via OEM relationships. Please
describe this part of your business including examples of when consumers will be
paying for services with cards-on-file directly through vehicle head units.

P97 acts as a payment aggregator that enables payments across multiple vehicle-enabled services (e.g.
buying gas, paying for parking, and ordering/paying for fast food with curb side delivery) with a single
payment method, including card on file. The challenge of establishing a unified payment experience is
making it convenient for the consumer to establish his or her payment credentials. P97 enabled this
frictionless payment experience across a number of the auto brands with several different ways of
associating a card on file with a customer account, depending on the auto brand strategy. Some
OEMs have mobile apps where we enable the consumer to set-up their payment methods using the
partner app and then that partner app is displayed on the vehicle head unit via a technology such as
Android Auto, Apple CarPlay, or Ford Sync. Other OEMs we support provide a signup procedure that
we enable using responsive websites that enables the linking of a payment method to an account.
Finally, we are now enabling intelligent voice solutions developed for the auto industry which allow the
selection of a payment via their 3rd party wallet.



Interview with P97 (cont.)

P97

“The vision has always
been to drive
payments innovation
within the petroleum
industry. While we'll
continue on that path,
moving from mobile
to connected car and
voice-enabled
payments, we're also
expanding to other
verticals like quick
serve restaurants,
parking, valet, and
more. "

Payments CEO Interview: P97 Networks

P97

Exclusive CEO Interview - Don Frieden

Your business is already global today — what is necessary in order to scale your
solutions across multiple geographies?

Since our mobile payment and loyalty aggregation platform is deployed on a cloud infrastructure, we
can easily deploy our solution across new geographies by turning up regional services. This has really
provided speed to market and scale, especially with the new Global Data Protection Requirement
(GDPR) because we can segregate customer data within countries (e.g. Germany) and share our
computing power across different geographies (e.g. UK).

Earlier this year, you formed a partnership with FLEETCOR (and they led your
Series B round). Can you please describe this relationship and how is it
progressing?

Fleetcor made a minority investment in P97 in May of this year. They also signed a commercial
agreement to use P97’s technology for Fleetcor’s U.S. fuel-card programs. The new FleetPay app will
be used by Fleetcor customers and partners to reduce prompts and time spent at the gas pump,
simplify and add security safeguards to transactions, authorize in-store purchases, and to deliver
personalized digital offers. FleetPay is currently in development and is undergoing beta testing before
its official launch in 2019. Also, P97 and Fleetcor will be expanding the deployment of our technology
to support their mobile apps across the globe starting early 2019.

Can you share any Company growth metrics with us?

In the past year, we have tripled our year-over-year revenue and doubled our number of employees,
causing us to move office locations with more space for growth. Next year we are projected to grow
our revenue by 300% and will once again double the number of employees.

What is the long-term vision for P97? What new products and services can we
expect in the future?

The vision has always been to drive payments innovation within the petroleum industry. While we'll
continue on that path, moving from mobile to connected car and voice-enabled payments, we're also
expanding to other verticals like quick serve restaurants, parking, valet, and more. We are in the
business of advancing mobile commerce for any step of the consumer’s purchase journey.
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Selected FT Partners’ Research - Click to View

Global:Money Transfer

~  Emerging Trends and Challenges

Global Money Transfer

December 18, 2017 FT Partners is Pleased to Announce its
Role as Exclusive Strategic and
FT PARTNERS Financial Advisor to

TRANSACTION ANNOUNCEMENT c E v ! n

in its 100% cash sale to
TECHNOLOGY

PARTNERS TBYS.

The Only Investment Bank
Focused Exclusively
on FinTech

for total consideration of
‘approximately

$1,050,000,000

San Francisco » Now York » London

Cayan’s $1.05 billion Sale
to TSYS

FT PARTNERS FINTECH INDUSTRY RESEARCH

iy 30, 2018

flywire

Flywire Raises $100 million in Series D
Financing led by Temasek

TEMASEK

Flywire Raises $100 million
in Series D Financing

Juty 2018

Financial Technology Partners LP
TP Securities LLC

TIransaction Security
At the Nexus of E-Commerce,
Payment Market Structure Complexity
and Fraud

sy 16,2018 FT Partners is Pleased to Announce
its Exclusive Role as Strategic and
FT PARTNERS Financial Advisor to

TRANSACTION ANNOUNCEMENT ‘) PPI?O

inits financing led by

' PayPal

with participation from

The Only Investment Bank 81 VENTURES  HPE Growth Capital,
Focused Exclusively citi ven s

onFinlaeh for total consideration of

$ 50,000,000

« Now York + Londan

PPRO Raises $50 million in
Financing Led by PayPal

FT PARTNERS FINTECH INDUSTRY RESEARCH

August 29,2018

Paytm

Paytm Raises Approximately $300 million in
Financing from Berkshire Hathaway

Berksuire
Hatnaway i

- The Only lavestment tosively on FinTech

Paytm Raises Approximately
$300 million in Financing from
Berkshire Hathaway

Maren 2018
FT PARTNERS FINTECH INDUSTRY R

Klarna.

Company and Financial Overview

Klarna: An Online Payments and
POS Lending Leader

The Only bovestment Bonk Focured

Klarna: An Online Payments
and POS Lending Leader

June 19,2018 FT Partners is Pleased to Announce
its Role as Exclusive Strategic and
FT PARTNERS Financial Advisor to

TRANSACTION ANNOUNCEMENT

$GPS

in its minority financing by
The Only Investment Bank

Dunedin
Focused Exclusively 5
on FinTech for total consideration of

£ 44,000,000

FINANGIAL

GPS Raises £44 million in
minority financing

FT PARTNERS FINTECH INDUSTRY RESEARCH

October 1, 2018

stripe

Stripe Raises $245 million in Financing
Led by Tiger Global Management

TIGER

Tow Gotwl Uamagument, (L6

- The Only Inves

Stripe Raises $245 million in

Financing

VIEW MORE FT PARTNERS RESEARCH
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(adyen)

Adyen Completes its IPO Raising
€947 million

(ENXTAM:ADYEN)

The Only nvestmant Bank Focused Exclusively an FiToch
o ok Lk

Adyen's €947 million IPO

FT Partners is Pleased to Announce
its Role as Exclusive Strategic and

ET PARTNERS Financial Advisor to

TRANSACTION ANNOUNCEMENT @ P OY N T

in its Series C Financing
with participation from

L - )l
nabentures Elavon
The Only Investment Bank

Focused Exclusively .
on FinTech for total consideration of

$100,000,000

Poynt Raises $100 million in
Series C Finaning

FT PARTNERS FINTECH INDUSTRY RESEARCH

June 15,2018

é ANT
FINANCIAL

Ant Financial Raises $14 billion
in Series C Financing

Ant Financial Raises $14
billion in Financing
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Timeline of Selected FT Partners Payments Processing Transactions

A& Planet JetPay
~$250mm o oorone $184mm
: SEARCH Sale to O S Sale tO
FT Partners has a history of FINTRAX  $71mm @
executing on some of the D Investment in Cambridge.— — S Financing
most ground-breaking $70mm strategic ECard S 1) Ci:?eogm cardconnect. o)
. : investment from $120mm "R ~ $750mm $50 mm
Payments transactions in the s Sale to SFLEETCOR  gileto Financing Led by
last decade-+ ©varsTo @“‘“’ 2 BLACKHAWK (Cssinney FirstData P payrai
YAPSTONE '
Bain Capital ures cardconnect. $300mm
) = - $59m"; R Heartland $438mm  Saleto $GPS
" MERCURY TRANSFIRSI-@ Inancjng_ _rom e $4.5bn Sale to V’s o £44 mm
3900mm $675mm AGREE ) MERCURY Sale to FinTech Acquisition Corp Financing by
Majority ) i :
Recap $2b S I t globalpayments Dunedn"
Sale to centur nosaleto o
SILVERLAKE = EAVENTS vantiv o -
] “r  $100+mm . ING# cayan
Verifone PROPAY Sale to = Sree™® $447mm $1.05bn
$177mm >X $3‘70 $22?:$m =2 wor]dpay &= TRANSFIRST" $351 (|)n'-'tm+ Acquisition of Sale to
mm .
PO pmivs. sileto  TSYS $15n  paomen MPAYVISION TSYS
now Sage Sale to Cogtal Finters '
Payments) . Growth . CoRrsAIR CAPITAL
B/T]k $325mm Investment v PIVOTAL
Vista Equity Partners POAERING YOUR SUCCESS
(nov;\;V;rsldPay us) Sale to Growth from . avidxchange @ Remith Investment from
SaIeTc;n m Centralpd)’me@ Investment g\rReTaE IE_IR'ISI $300mm $115mm Novacap
¥ The Royal Bank SOLVERAS $100mm-+ o from Remitly Financing from Financing @ sz
AR of Scotland pavmenT SOLUTIONE Saleto <X Bregalsazemount @%89;“' Y @) mostercard y Valuation of
. omm mastercart - B
aeetlon,  $omm  TSYS AZIMO Frniing @rrom riwss css25mm
$20mm
leri $369mm &5 TRansFRST SUMUP®  Financing from YAPSTONE 3 Maroeta  CentralPayment,
erirone Sale to . . _FFJ g 2
Verifone: $540mm Debt CAYyAN __ . Mo " frog $60mm Debt ~ o2oMM  Sale of Remaining
] i . car " . Financing Stake
§292 Financing to (‘q‘v\;"ax:::hs:;t Sale to Financing from VISA
mm . u ¢
o e e TSYS

7 ' Recap b $416mm S : Total Valuation
Recap /L’pma" @8&§|LFHA?§,?]¥FNFRS Sale / IPO OOB BregalSagemount of $840mm



FT Partners - Focused Exclusively on FinTech

Ground-Breaking Payments Transactions Pioneered by FT Partners

Financial Technology Partners LP
FTP Securities LLC

cardconnect.

inits sale to

First Data.

for total consideration of approximately

$ 750,000,000

AL

The Only hvostmont Bk
Forusad Exchisivaly on Financisl Tochnology

Landmark transaction
following successful sale
of CardConnect to a
SPAC only a year earlier

Financial Technology Partners LP
FTP Securities LLC

s pleased to ole as

% CUSTOM
gaods  HOUSE
i

in its sale to

UNION

for total

$ 370,000,000

AL

sh consickeration of approximately

The Oty bwestmont ik
Focusod Exchisioly an Financal Tochnokgy

First sale of an “International
Payments Specialist” to a pure-

play consumer remittance
provider

Financial Technology Partners LP
FTP Securities LLC

s role &
vison 0

s please
stategic and

Heartland

in its sale to

9 globalpayments
- 4

for total consideration of

$ 4,500,000,000

The Only hvostmont Bink
Forusod Exchisivaly on Financisl Tochnology

Largest U.S. strategic
merchant acquiring
acquisition in over the
last decade

Financial Technology PartnersLP
FTP Securities LLC

s pleased 1o
as sole swategic and fir

CAYAN

inits 100% cash sale to

TSYS

for total consideration of appreximately

$1,050,000,000

rofe

Tha Only ivestment Bk
Focusod Echusivoly on Financisl Tachnology

Highly successful outcome

following long-term advisory

relationship through initial
recap, rebranding and
multiple acquisitions

Financial Technology Partners LP
FTP Securities LLC

w role a5
or 10

& pleased to
sole srategic and

72 MARQETA

in its minority financing led by

VISA

with participation from

ey S g gy

coumrece visruris SINORTH

for total consideration of

$ 25,000,000

Tha Oniy invastmant Bank
Focusad Exclusiroly on Francal Technology

Significant capital raise
for next gen processor
serving commerce
startups and disruptors

Financial Technology Partners LP
FTP Securities LLC

& pleased 1o amnounce is excl
sole srategic

e role as
or 10

»{ MERCURY"

SILVERLAKE

for avalue upto

$ 900,000,000

The Oty bwestmont ik
Focusod Exchisioly an Financal Tochnokgy

First large-scale
transaction for an
integrated merchant
acquirer

Financial Technology Partners LP
FTP Securities LLC

sumup*

FINANGIAL
TEC

The Only ivestmont Bink
Focusod Exclusivoly an Financisl Tochnology

Groundbreaking
strategic round for early
stage European
payments company

Financial Technology Partners LP
FTP Securities LLC

& pleased to
sole strateq

VERUS

i its sale fo

sage

for cash consideration of gpproximately

$ 325,000,000

TECHNOL

Tho iy bmverstraont Bark
Focusod Exclusivoly on Francal Technokgy

First sale of a U.S.
merchant acquirer to an
international software
company; became Sage
Payments

Financial Technology Partners LP
FTP Securities LLC

s pleased to annaunce s exc]
sole srategic and fnaneial act

card

inits sale to

Tha Oniy hvastmant Bink
Focusod Exchisivoly on Fancsl Tachnology

First sale of a payments
company to an
established social media
company

Financial Technology Partners LP
FTP Securities LLC

inits sale to

Y¥ The Royal Bank
AR of Scotland

for cash consideration of approximately

$ 525,000,000

FINANCIAL

Tho Only kwostmont link
Focusod Exclusivoly on Financial Technology

First sale of a U.S.
merchant acquirer to a
large international
financial institution;
became Worldpay U.S.
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Advisor of Choice for Merchant Acquirers / Payment Processors

Numerous
prominent
merchant
acquirers have
trusted

FT Partners to
advise them on
their most
strategic
transactions

(1) TSYSQ1'18 10-Q
(2) TSYS 2016 10-K

Selected FT Partners

Transaction Value

Deals Noted Seller Buyer Date ($ in mm) Research Profile
: JetPay @ NCR 10/2018 $184
CentralPayment.) TBYS 04/2018 40 ™
PRIORITY MI Acquisitions, Inc ~ 02/2018 1,000
CAYAN TSYS 12/2017 1,050
Planet FINTRAX 10/2017 250
(W Bluepay First Data. 10/2017 760
QPIVOTAL NOVACAPD @ s 09/2017 430
nets PRIEDMAN - 09/2017 5,300
nmi FP 09/2017 NA
2 worldpay vantiv 07/2017 11,680
sage Payment Solutions GTCR 06/2017 260
cardconnect. First Data. 05/2017 750
/2 NorthAmerican 05/2017 NA
CentralPayment.) TSYS 02/2017 700%
ngmw SEARCH@ 06/2016 NA
cardconnect. o SO 03/2016 438
@= TRANSFIRST" TSYS 01/2016 2,350
Heartland gglobaloavmems 12/2015 4,300
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http://finte.ch/2rlamRp
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http://finte.ch/1WwA5Pr
http://finte.ch/1p3gVSO
http://finte.ch/1m1spnX
http://finte.ch/hpy43bn
http://finte.ch/2sPJE05
http://finte.ch/2eJBdOl
https://www.ftpartners.com/docs/FTPartnersProfile-NetsAcquisition.pdf
http://finte.ch/2xBff8Y
http://finte.ch/2yNfKQx
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Advisor of Choice for Merchant Acquirers / Payment Processors (cont.)

Numerous
prominent
merchant
acquirers have
trusted

FT Partners to
advise them on
their most
strategic
transactions

(1) ISYS 2016 10-K
(2) ISYS 2012 10-K

Selected FT Partners

Transaction Value

Deals Noted Seller Buyer Date ($ in mm) Research Profile
g &% Direct Connect R 01/2015 NA | ViEw
securefnet’ 2 worldpay 11/2014 NA
@= TRANSFIRST’ V uista 10/2014 1,500 [ view |
% FIRST AMERICAN TEACHERS" 07/2014 $700
P4{ MERCURY" vantiv 05/2014 1,650 | ViEW |
Ami Great Hil " =3
CentralPayment.) TBYS 03/2014 250
PayPros galob«'pavmems 01/2014 420
ISSRTRL 2 worldpay 09/2013 NA [ view |
nMi & Bregasagemount 09/2013 200
@ BluePay [ ssoctates 09/2013 NA
@ vantiv 07/2013 163
Pﬁv. TBYS 11/2012 135 [ view |
&5 vantiv 10/2012 361
' ‘ ACC EI_EF\’AT-E.lD- gg]obalpayments 08/2012 413
CentralPayment.) TBYS 08/2012 110 @
7| et celo 07/2012 670
CAYAN T RATEENON 07/2012 NA [ view |

(fka Merchant Warehouse)
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http://www.ftpartners.com/views/media/transactions/FTPartners_Profile_ProPay_TSYS.pdf
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http://www.ftpartners.com/transactions/directconnect
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Award-Winning Investment Banking Franchise Focused on Superior Client Results

y
l{” C 2018  Top Investment Bank in FinTech
2018  Steve MclLaughlin Ranked #1 for the Second Year in a Row on Institutional Investor’s FinTech 40 List
l%tei&lgpnal 2017 Ranked #1 on Institutional Investor’s FinTech 40 List

Institutional Investor 2015 & 2016 Ranked Top 5 on Institutional Investor’s FinTech 35 List
Annual Ranking

Consecutively Ranked (2006, 2007 and 2008) among the Top Bankers on Institutional Investor’s
2006 - 2008 “Online Finance 40"

Ranked #2 Top Technology Investment Banker on The Information’s “Silicon Valley's Most Popular

o The Information 2016 Dealmakers”
2018  Corporate / Strategic Deal of the Year 2011 Boutique Investment Bank of the Year
2018 Cross Border Deal of the Year 2011 Deal of the Decade
2017  Investment Banker of the Year 2010  Upper Middle Market Deal of the Year, $500 mm+
2018 2016 Investment Banking Firm of the Year 2010 IT Services Deal of the Year, Below $500 mm
ANN_li(L)giRns 2016  Cross Border Deal of the Year 2010 Cross-Border Deal of the Year, Below $500 mm
m 2015 Dealmaker of the Year 2007 Dealmaker of the Year — Steve McLaughlin
2015 Technology Deal of the Year 2007 Business to Business Services Deal of the Year
M&A Advisor
Al 2014 Equity Financing Deal of the Year 2007 Computer & Information Tech Deal of the Year, $100 mm+

2014 Professional Services Deal of the Year, $100 mm+ 2007 Financial Services Deal of the Year, $100 mm+
2012 Dealmaker of the Year 2004 Investment Bank of the Year

2012 Professional Services Deal of the Year, $100 mm+



FT Partners - Focused Exclusively on FinTech

Platform of Choice for Clients and Bankers Alike

113

o  FT Partners has the largest and most seasoned
team in the world dedicated exclusively to
serving and advising the FinTech sector

o  Veteran senior bankers from Goldman Sachs,
J.P. Morgan and Morgan Stanley with 20+ years
of experience executing hundreds of complex
transactions

13 14
6 27 4 5 6 11 12
e 1.0 ¢ *

2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018

Il Employees —O— Total Experience of Managing Directors (Years)

Average Experience of Managing Directors (Years)

6 7 8 9 10 11 12 13 14 15 16 17 17 18 16 17 18 19



FT Partners - Focused Exclusively on FinTech

The FT Partners Senior Banker Team

Name / Position Prior Background Experience / Education Years of Experience
Steve McLaughlin Goldman +  Formerly with Goldman Sachs in New York and San Francisco from 1995-2002
Founder, CEO and +  Former Co-Head of Goldman Sachs’ Financial Technology Group (#1 market share) 23

Managing Partner *  Wharton M.B.A.

Kate Crespo ~+» Formerly with Raymond James’ Technology & Services investment banking
RAYMOND JAMES® + 12+ years of FinTech transaction execution experience 16

Managing Director » Dartmouth M.B.A.
L Furl ‘g"g,“‘a“ " .

arry Furtong achs +  Formerly with Goldman Sachs in New York, London and Los Angeles from 1995-2004 22
Managing Director * Wharton M.B.A.

»  Formerly Managing Director and Head of FIG M&A at Alvarez & Marsal
Osman Khan ' IQ + 15+ years FIG deal, consulting and assurance experience at PwC 21
Managing Director v * 40 Under 40 M&A Advisor Award Winner in 2013
pwc +  LSE (BSc w/Honors), MBS (MBA w/Distinction), ICAEW (FCA)

Andrew McLaughlin . + 20+ years experience executing / implementing financial and
] ) 9 De|0|tte operational strategy 12
Managing Director +  Formerly with Deloitte Consulting
Mike Nelson ff///é +  Formerly head of FinTech M&A at SunTrust Robinson Humphrey 18
Managing Director SunTRUST *  Kellogg M.B.A.
Timm Schipporeit Morgan Stanley +  Formerly with Morgan Stanley as Senior Executive Director of European Technology
) ] “=— Index Investment Banking Team in London 15
Managing Director = Ventures *  Formerly a Venture and Growth Investor focused on FinTech at Index Ventures
Greg Smith *  Formerly award winning Equity Research Analyst at Merrill Lynch, J.P. Morgan and
9 ' ] &g“em“ Lynch Hambrecht & Quist 22
Managing Director J.P.MOI‘g&l’l + 20+ years of experience covering FinTech as both an Analyst and Investment Banker
»  Formerly Global Head of Strategy at First Data
Steve Stout J‘PMorgan + Formerly Led J.P. Morgan Payments Investment Banking Practice 20
Managing Director FIrSt Data »  Former Equity Research Analyst on #1 ranked team at UBS
' *  Former Economist at the Federal Reserve Bank
Tim Wolfe [dman *  Formerly with Goldman Sachs from 2000-2002
gg&].s * 40 Under 40 M&A Advisor Award Winner 2013 16

Managing Director *  Harvard M.B.A.



