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“Little did we know that 

over a dozen years later 

we would have made 

more than 100 

investments across four 

continents and developed 

a formation-stage 

venture platform (that 

we call Belay).“



“QED Investors is a 

leading boutique 

venture capital firm. We 

invest in early-stage, 

disruptive financial 

services companies in 

the U.S., U.K. and Latin 

America. Our initial 

investment size typically 

is around $5M with 

significant reserves for 

follow-on."



https://mailchi.mp/5dd2360a1c60/qed-investors-quarterly-newsletter-volume-3-summer-2019
http://www.qedinvestors.com/


“We are fortunate to 

work with some of the 

most talented CEOs in 

the world who are 

solving some of the 

biggest problems in 

financial services. And 

we are grateful for 

their belief and trust in 

us. They are the main 

reason we have 

enjoyed so much 

success."



“Although data today 

provides great 

opportunity, data and 

analytics is an art on 

top of a science. It is 

important to not let the 

data take over and to 

remember that ‘if you 

torture the data for 

long enough, it will tell 

you anything.’ Intuitive 

validity still trumps AI.”



https://qedinvestors.com/companies/
https://www.ocrolus.com/
https://wagestream.co.uk/
https://current.com/
https://www.missionlane.com/


“[Challenger banks] 

provide services de 

novo that have been 

provided historically by 

a handful of age-old 

institutions. They do it 

digitally and often 

delight customers. We 

have seen many 

succeed, and SoFi and 

Nubank are two great 

examples. Both are 

unicorns that have 

grown into monsters in 

the space.”

https://www.qedinvestors.com/fintech-whitepaper/
https://fintechjunkie.com/2018/04/08/its-time-for-a-revolution/
https://fintechjunkie.com/2019/05/16/but-we-have-a-relationship/


“[I]ncumbents must 

partner with (or buy) 

FinTechs. FinTechs have 

much higher NPSs, tech, 

talent, agility, and 

delightful customer 

experiences. They are 

located in ideal, talent-

rich geographies and 

have cutting-edge 

analytical tools that 

banks covet. Banks that 

do not partner with 

FinTechs will be 

challenged to copy 

them whilst managing 

their legacy platforms.”



“We will grow 

carefully doing what 

we do well. We are 

FinTech specialists with 

a unique differentiated 

business model. We 

believe we’re riding a 

digital wave that will 

transition retail financial 

services in ways we 

can only imagine. To 

harness the future of 

financial services, the 

best CEOs and 

companies will need 

the best advice they 

can find – we want 

them to choose QED.” 
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