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FT Partners Advises Porch on its Merger with PropTech

Porch’s Merger with PropTech Acquisition Corporation

Overview of Transaction

On July 31, 2020, PropTech Acquisition Corporation (“PropTech”), a special
purpose acquisition company (“SPAC") announced a definitive merger
agreement with Porch.com, Inc. (“Porch”)

The business combination was completed on December 23, 2020,
PropTech changed its name to Porch, and its common stock is scheduled to
begin trading on the Nasdaq Stock Market under the ticker symbol “PRCH”
on December 24, 2020

— The deal represents a post-transaction equity value of $1.079
billion
— Transaction includes a $150 million fully committed common stock

private investment at $10 per share led by Wellington Management
Company, LLP

Porch is a unique home services platform that provides leading ERP and
CRM software to 11,000 inspection, moving and adjacent home services
companies, gaining access to a proprietary and recurring sales funnel which
captures a majority of homebuyers in the U.S. annually

Significance of Transaction

While creating significant liquidity for existing shareholders, Porch’s
Management team will continue to lead the merged Company as over 92%
of their existing equity is expected to be rolled as part of the transaction

The net proceeds raised from the transaction will be used to support
Porch’s working capital, pay down debt and fund expansion through
acquisitions

FT Partners’ Role

(M

FT Partners served as exclusive strategic and financial advisor to Porch

Builds on FT Partners' expertise in navigating the unique process in selling
companies to SPACs, and follows highly successful sales of FT Partners’
clients Open Lending, CardConnect and REPAY

Porch

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role
as strategic and financial advisor to

Porch

on its merger with

PROPTECH

ACQUISITION

(NASDAQ: PTAC)

for a post-transaction equity value of

$1,079,000,000"

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology

Post transaction equity value is based on PTAC's closing stock price as of December 23, 2020 of $14.81 and total shares of 72.8mm, which include Porch’s equity rollover of 36.3mm shares, PTAC public shares of 17.2mm, PTAC
Sponsor shares of 4.3mm, and PIPE shares of 15mm. Total shares of 72.8mm used in the calculation of equity value excludes unvested restricted shares, options and RSUs, management incentive plan, and 6.15 million restricted
shares issued at the closing of the transaction that are subject to forfeiture should the company not meet certain stock trading price hurdles (one-third during the three-year post-closing period at each of $18.00, $20.00 and $22.00

per share).


http://twitter.com/ftpartners
http://www.linkedin.com/in/stevemclaughlin2
https://www.ftpartners.com/transactions/open-lending
https://www.ftpartners.com/transactions/cardconnect
https://www.ftpartners.com/transactions/repay

FT Partners Advises Porch on its Merger with PropTech

FT Partners’ Expertise in Selling FinTech Companies to SPACs

Porch

FT Partners has advised on four of the most successful SPAC transactions in
the FinTech space, now including the Porch / PropTech merger

FT Partners advised CardConnect on its $438 million
merger with a SPAC, FinTech Acquisition Corp, and then
advised on its subsequent $750 million sale to First Data

a year later, nearly doubling its valuation.

FT Partners advised REPAY on its merger with Thunder
Bridge Acquisition, valuing the Company at an implied
enterprise valuation of approximately $665 million. The
Combined Company’s stock reached an all-time high in
2020, up more than 130% since it began trading in
Summer of 2019.

FT Partners advised Open Lending on its merger with
Nebula Acquisition Corp., for a total transaction
amount of $1.7 billion. The Combined Company’s stock

is currently up over 150% from when it started trading

in June 2020.

Source: Capital 1Q
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FT Partners Advises Porch on its Merger with PropTech

Porch

Transaction Highlights

Management Quotes

“Porch’s mission is to partner with home service companies and, together, delight the homeowner from
move to improve and everything in between. Merging with PropTech and becoming a public company is
the right next step in our growth phase and a key milestone for our company. A public listing will enhance
our ability to scale more quickly and continue to innovate. We look forward to partnering with PropTech

in a transaction that provides an efficient, accelerated and proven path for a successful public listing on
NASDAQ.”

Porch

Matt Ehrlichman
CEO, Founder

“Porch aligns well with the objectives laid out in our property technology investment thesis; it brings
significant innovation to the residential real estate industry by delivering critical home services in a
scalable, software-based platform. Porch’s early access to millions of homebuyers through its 11,000
contracted companies brings to the public market an established company with a track record of
significant revenue growth. Porch’s massive addressable market and software platform are well-
positioned to deliver high gross margin, attractive unit economics and a well-defined path to achieve
L profitability in 2021. We are partnering with a world-class leadership team that shares our vision”

@PROPTECH
ACQUISITION

Tom Hennessy
Chairman, Co-
CEOQO, President

Transaction Metrics PropTech Overview

The combined company will have an estimated post- Sponsor HC PropTech Partners |, LLC

transaction enterprise value of M Management Tom Hennessy and Joe Beck

net cash | equity value Investment Criteria Real estate technology

IPO Date November 26, 2019

Revenue EV / Revenue Cash in Trust ~$174 mm

2021E Offering Price per Unit $10.00
Metrics Unit Composition 1 common share and 2 warrant

Gross Profit
$97 mm

EV / Gross Profit
9.4x

Warrant Strike

Acquisition Deadline

$11.50
18 months from IPO

(1) Post transaction equity value is based on PTAC’s closing stock price as of December 23, 2020 of $14.81 and total shares of 72.8mm, which include Porch’s equity rollover of 36.3mm shares, PTAC public shares of 17.2mm, PTAC
Sponsor shares of 4.3mm, and PIPE shares of 15mm. Total shares of 72.8mm used in the calculation of equity value excludes unvested restricted shares, options and RSUs, management incentive plan, and 6.15 million restricted
shares issued at the closing of the transaction that are subject to forfeiture should the company not meet certain stock trading price hurdles (one-third during the three-year post-closing period at each of $18.00, $20.00 and $22.00

per share).



FT Partners Advises Porch on its Merger with PropTech

Porch Overview

Company Overview

Porch

CEO: Matt Ehrlichman
Headquarters: Seattle, WA
Founded: 2012

* Seattle-based Porch is a vertical software platform for the home

+ Porch provides software and services to over 11,000 home
services companies (such as home inspectors, moving companies,
real estate firms, utility companies and warranty companies) via
multiple brands

* Approximately 27% of all U.S. homebuyers are introduced to
Porch’s “Moving Concierge” six weeks prior to their move when
most major purchasing decisions are made, providing Porch a
distinct advantage in engaging with these high-value consumerst

* Porch helps homebuyers save time and make better decisions on
critical services including insurance, moving, security, TV/internet
and contractor services.

Key Management Team

Matt Ehrlichman Marty Heimbigner Matthew Neagle
CEO & Founder CFO CRO

Porch

Key Metrics

11k 65%

contracted recurring of U.S. homebuyers

companies? processed through
Porch’s platform®
49% P
2018 - 2021
Revenue CAGR®
$2.2bn $220bn
gross service volumes total addressable
processed in 2019®) market

The Vertical Software Platform for the Home

* Leading ERP/CRM software for home inspectors and moving
companies creates high retention rates

+ Companies (software customers) provide consistent and
reoccurring access to homebuyers in exchange for their
software

* Unique early access to homebuyers provides the opportunity
to monetize effectively by assisting consumers with the most
valuable home services

(1) Based on percentage of U.S. homebuyers during August 2019 - January 2020 period with respect to which Porch had call and marketing rights.
(2)  As of the end of Q4 2019, contracted recurring companies (“companies”) are defined as Saa$S and services companies across all home services verticals with reoccurring revenue contracts with

Porch and which generated revenue during the quarter.

(3)  U.S. homebuyer data sourced from U.S. Census Bureau and National Association of Realtors (for the August 2019 - January 2020 period).

(4)  Based on 2018 pro forma through 2021E Porch revenue.

(5)  Represents the total estimated completed service volume (or gross merchandise volume) from home services processed through or originating from the Porch platform.



FT Partners Advises Porch on its Merger with PropTech

Investment Highlights

Large Addressable Market

>$200bn addressable TAM
that will continue to expand

Software + Transaction
Business Model

Software for companies provides

consistent, reoccurring, and highly

scalable business-to-business-to-

consumer (B2B2C) transaction revenue

Defensible Moat Creates a
Sustainable Advantage

Software for home service companies
provides early access to homebuyers and
unique data about the home

Strong Unit Economics

30x LTV/CAC®
Inspector SaaS Companies

Porch

Unique Access to Valuable
Demand

65% of US Homebuyers in platform
6 weeks pre-move date®

Attractive Financial Results

49% Expected 3-year revenue CAGR®
78% 2020E Gross Margins
25% long-term Adj EBITDA margins

(1) For the period Aug 2019 through Jan 2020, 65.4% of US residential properties bought or sold in the period were processed through the Porch system by Contracted Recurring Companies (source:

US Census Bureau and National Association of Realtors).

(2)  On average, inspections occur 6 weeks prior to a homebuyer moving into their new home. Source: Ellie Mae.
(3)  For the period Q3 and Q4 2019. LTV is calculated by taking total contribution margin after CAC, divided by the number of customers, and then multiplied by the average expected life of an
account, capped at 5 years. CAC is the Customer Acquisition Cost and represents all variable costs (sales and marketing) required on average to acquire a new company. The LTV/CAC shown

here is for an average inspection company Porch acquires.
(4)  Based on 2018 pro forma through 2021E Porch revenue.



FT Partners - Focused Exclusively on FinTech

Overview of FT Partners

Porch

Financial Technology Partners ("FT Partners") was founded in 2001 and is the only investment banking firm focused exclusively on FinTech
FT Partners regularly publishes research highlighting the most important transactions, trends and insights impacting the global Financial

Technology landscape. Our unique insight into FinTech is a direct result of executing hundreds of transactions in the sector combined with over

19 years of exclusive focus on Financial Technology

FT Partners’ Advisory Capabilities

Private Capital
Raising

Debt & Equity Capital Sell-Side / Buy-Side

Markets Advisory M&A

Strategic Consortium . . i
gBuilding Capital Structuring / Efficiency

Advisory Services

FT PARTNERS

FINTECH
RESEARCH &
INSIGHTS

ADVISORY
Anti-Raid Advisory /

Shareholder Rights Plans

Board of Directors /
Special Committee Advisory

Sell-Side Valuations /
Fairness Opinion
for M&A

LBO Advisory

Brazil's Emerging
FinTech Ecasystem

Restructuring and
Divestitures

e The Information

Named Silicon Valley’s #1 FinTech
Banker (2016) and ranked #2 Overall by
The Information

InvEston

Ranked #1 Most Influential Person in all of
FinTech in Institutional Investors “FinTech
Finance 40"

FT Partners’ FinTech Industry Research

In-Depth Industry
Research Reports

WEALTHTECH
e Digitization of Wealth Management

Proprietary FinTech
Infographics

Monthly FinTech
Market Analysis

FinTech M&A / Financing
Transaction Profiles

THE M&A ADVISOR
Numerous Awards for Transaction
Excellence including
“Deal of the Decade”

SUBSCRIBE ‘ m


http://www.ftpartners.com/news
http://www.ftpartners.com/awards
http://www.ftpartners.com/contact/subscribe
https://twitter.com/ftpartners
https://www.linkedin.com/in/stevemclaughlinftpartners
https://www.ftpartners.com/news/number-one-second-year
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/
http://www.ftpartners.com/fintech-research

FT Partners - Focused Exclusively on FinTech

Track Record of Success Across the Real Estate Tech Sector

Digital Mortgage
Origination
Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as advisor to

better.com

on its Series C financing from new investors
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with participation from existing investors

for total consideration of

$160,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusivelyon Financial Technology

Mortgage Technology

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role as
Capital Markets & IPO Advisor to

EllieMae

$45,000,000
Initial Public Offering

valuing the equity at approximately

$ 146,000,000

N

The Only Investment Bank
Focused Exclusivelyon Financial Technology

Real Estate Invoicing
& Payments

Financial Technology Partners LP
FTP Securities LLC
is pleased to announce its exclusive role as
strategic and financial advisor to

g8avidxchange

on its growth financing

with new investors

LONE PINE CAPITAL

S SCHONFELD
for a total amountof

$ 388,000,000

FINANC

TECHNOLOGY

PARTNERS

The Only investment Bank
Focused Exclusivelyon Financial Technology

Property Insurance
Solutions

Financial Technology Partners LP
FTP Securities LLC

its exclusive role as

is pleased to annou

sole strategic and financial advisor to

enservio

in its sale to

Sélera

N

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusivelyon Financial Technology

¥

Mortgage Technology

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role
advising on the sale of:

3“ optimalblue

‘ "

BLACK &KNIGHT'

for total consideration of

$1,800,000,000

The Only Investment Bank
Focused Exclusivelyon Financial Technology

SaaS-based Real Estate
Loan Origination

Financial Technology Partners LP
FTP Securities LLC

e its exclusive role as
inancial advisor to

is pleased to anno
sole strategic ar

g2
Wequuit>\'

solutions™

in its sale to

MoobDyY’s

The Only investment Bank
Focused Exclusivelyon Financial Technology

Online Home
Services Platform

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role

as strategic and financial advisor to

Porch

on its merger with

PROPTECH

ACQUISITION

(NASDAQ: PTACU)

for total consideration of up to approximately

$523,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusivelyon Financial Technology

Listing Management
Solutions

Financial Technology Partners LP
FTP Securities LLC

e its exclusive role as

is pleased to anno
sole strategic and financial advisor to

® homestore

in the sale of its

L wyidfyre ™,

software division to

eNeighborhoods

for approximately

$ 8,500,000

The Only Investment Bank
Focused Exclusivelyon Financial Technology

Porch

Consumer Home
Improvement Financing

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as
PO Adlvisor 1o

GreenSk?“

in its

$1,010,000,000
Initial Public Offering

for a total enterprise value of

$4,500,000,000

The Only investment Bank
Focused Exclusivelyon Financial Technology

Mortgage Technology

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive
role as financial advisor to

-',!‘{o optimalblue

in its sale to

GTCR

FINANCIAL

TECHNOLOGY

PARTNERS

The Only investment Bank
Focused Exclusivelyon Financial Technology


http://twitter.com/ftpartners
http://www.linkedin.com/in/stevemclaughlin2

FT Partners - Focused Exclusively on FinTech

FT Partners Advises Open Lending on its Merger with Nebula PO I'Ch

Overview of Transaction

On January 6, 2020, Nebula Acquisition Corporation “Nebula” (Nasdaq: NEBU),

a special purpose acquisition company ("SPAC"), sponsored by True Wind
Capital, announced a definitive merger agreement with Open Lending
Upon completion of the business combination on June 10, 2020, Nebula
changed its name to Open Lending, and its common stock is expected to begin
trading on the Nasdaq Stock Market under the ticker symbol “LPRO”,
commencing June 11, 2020

- Total consideration of the transaction is approximately $1.7 billion *

Open Lending, through its flagship product, Lenders Protection, offers loan
analytics, risk-based pricing, risk modeling and default insurance, ensuring
profitable auto loan portfolios for financial institutions throughout the U.S.

Significance of Transaction

While creating significant liquidity for existing shareholders, Open Lending’s
Management team will continue to lead the merged Company as over 70% of
their existing equity is expected to be rolled as part of the transaction

Open Lending's existing minority investor, Bregal Sagemount, a prominent
growth equity firm, will continue as a public stockholder and participate on the
board as well

Open Lending will pursue significant growth opportunities within its existing

customer base of credit unions, banks, and OEM Capitives, as well as through
new channels, asset classes, and geographies

FT Partners’ Role

FT Partners served as exclusive strategic and financial advisor to Open Lending
Exemplifies FT Partners’ ability to deploy expertise for a complex business
operating at the intersection of consumer finance, InsurTech, and Auto FinTech
Builds on FT Partners' expertise in navigating the unique process in selling
companies to SPACs, and follows highly successful sales of FT Partners’ clients
CardConnect and REPAY

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role as
strategic and financial advisor to

&pen
on its merger with

Nebula Acquisition Corporation
(NASDAQ: NEBU)

sponsored by

TRUE WIND

for total consideration of up to approximately

$1,700,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology

* This amount represents the estimated enterprise value at the share price of $13.35 as of June 9, 2020, plus the value of the earnout shares at
$12, $14 and $16 and estimated value of the TRA for the selling shareholders


https://www.ftpartners.com/transactions/cardconnect
https://www.ftpartners.com/transactions/repay

FT Partners - Focused Exclusively on FinTech

FT Partners Advises REPAY on its Merger with Thunder Bridge PO I'Ch

Overview of Transaction

On January 22, 2019, REPAY announced a definitive merger agreement with
Thunder Bridge Acquisition Ltd. (NASDAQ: TBRG), a special purpose acquisition
company (“SPAC")
Upon completion of the business combination on July 11, 2019, Thunder Bridge
changed its name to Repay Holdings Corporation, and its common stock and
warrants commenced trading on the Nasdaq Stock Market under “RPAY" and
"RPAYW", respectively, on July 12, 2019
- The company was valued at an implied enterprise value of ~$665 million
Under the terms of the agreement, REPAY’s management team will continue to
lead the Company and its existing majority equity holder, Corsair Capital, is
expected to remain the Company’s largest stockholder
Headquartered in Atlanta, GA, REPAY is a leading provider of vertically-
integrated payment solutions
- REPAY’s proprietary, integrated payment technology platform reduces
the complexity of electronic payments for merchants, while enhancing
the overall experience for consumers
Thunder Bridge is a blank check company formed for the purpose of effecting a
merger, or similar business combination with one or more businesses
= In June 2018, Thunder Bridge completed a $258 million IPO

Significance of Transaction

As a publicly-listed company, REPAY now has access to capital to further support
its acquisition strategy and invest in technology, while continuing to develop
software integration partners

FT Partners’ Role

FT Partners served as sole strategic and financial advisor to REPAY

This transaction underscores FT Partners’ deep expertise in the Payments space

and highlights our strong track record in consistently generating great outcomes
for our clients and their shareholders

This transaction builds on FT Partners’ expertise in navigating the process to sell
companies to SPACs; prior experience includes the sale of CardConnect

Financial Technology Partners LP

FTP Securities LLC

is pleased to announce its role as

exclusive strategic and financial advisor to

REPAY

in its merger with

Thunder Bridge Acquisition
(NASDAQ: TBRG)

for a total implied enterprise value of

$665,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology


https://www.ftpartners.com/transactions/cardconnect

FT Partners - Focused Exclusively on FinTech
FT Partners Advises CardConnect in its $438 million Sale PO I'Ch

Overview of Transaction

*  FT Partners served as strategic and financial advisor to Financial TeChnOIOgy Partners LP

CardConnect in its $438 million acquisition by FinTech FTP Securities LLC

Acquisition Corp (NASDAQ: FNTC
9 P ) is pleased to announce its role as

«  CardConnect will become the sole direct subsidiary of FinTech strategic and financial advisor to

Acquisition Corp (“FinTech”) and immediately following the merger

will trade on the NASDAQ stock exchange as “CCN” cardconnect
@

+  Total consideration is $438mm, which includes the satisfaction of

$62mm of CardConnect borrowings currently outstanding in its sale to

*  The merger is expected to close in June 2016, pending FNTC . - mgs
stockholder approval, the receipt of proceeds from the proposed FI nTeCh ACq u |S|t|0n CO rp

financing activities and other customary closing conditions (NASDAQ: FNTC)

*  The deal represents the largest technology special purpose
acquisition company (SPAC) of the year

*  This transaction underscores FT Partners' continued leadership 38 0 0 0 0 0 0
position as "advisor of choice" to the highest-quality companies in 4 p p

the FinTech space

for total consideration of

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology


http://www.ftpartners.com/transactions/cardconnect
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FT Partners Advises AvidXchange on its $388 million Growth Financing PO I’Ch

Overview of Transaction

On April 23, 2020, AvidXchange announced it has raised $128 million in
additional equity financing in an oversubscribed round, which brings it to a total
of $388 million, after raising $260 million in January of this year

Participating investors include a number of the foremost capital management
firms, including new investors Neuberger Berman, on behalf of clients, Lone Pine
Capital, and Schonfeld Strategic Advisors, along with existing investors

AvidXchange is a best-in-class business-to-business payments company that is
revolutionizing how companies pay their bills by automating the invoice and
payment processes for middle market companies

—  The Company focuses on serving mid-market clients and spans multiple
industries including Real Estate, Financial Services, Home Owners
Associations (HOA), Healthcare Facilities / Social Services, and
Construction

Significance of Transaction

The new capital will fuel AvidXchange's continued growth and innovation,
allowing the Company to invest in its solutions for both buyers and suppliers
while reaching more customers in the middle market

The transaction firmly positions the Company for its next phase of growth

FT Partners’ Role

FT Partners served as exclusive strategic and financial advisor to AvidXchange

FT Partners has been AvidXchange's advisor since 2009, working with the
Company on multiple capital raises, as well as a number of acquisitions

Transaction underscores the long-term nature of many of FT Partners’
relationships, as well as our deep expertise in advising leading Financial
Management Solution providers

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive role as
strategic and financial advisor to

g8avidxchange

on its growth financing

with new investors

NEUBERGER | BERMAN | LONE PINE CAPITAL

SSCHONFELD

for a total amount of

$ 388,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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FT Partners Advises Better.com on its $160 million Series C Financing

Overview of Transaction

On August 19, 2019, Better.com announced it has closed its Series C financing
round for a total of $160 million

-~ The round included new investors Activant Capital, Ping An Global
Voyager Fund, Ally Financial, Citi, AGNC, American Express Ventures
and Healthcare of Ontario Pension Plan, as well as existing investors
Goldman Sachs, Pine Brook and Kleiner Perkins

—  Better.com initially closed its Series C round in January 2019 for a total of
$70 million, but expanded the round due to high demand

- The Company has now raised $254 million in total financing

Better.com is one of the fastest growing homeownership platforms in the U.S. and
has funded more than $4 billion in loans since its founding in 2016

- The Company has reconstructed the process of buying and financing a
home, step-by-step, using technology and automation to create the
most efficient, cost-effective and user-friendly experience in the market

—  Better.com has grown 3x year-over-year (vs. -15% for the industry) and is
currently funding $375 million in mortgages a month, which puts the
Company on track to lend over $4 billion in 2019 alone

Significance of Transaction

With strong investor demand including from high profile strategics, this financing
round positions Better.com as a market leader in streamlining and digitizing the
home loan process

The additional capital will enable Better.com to enhance its offerings, grow its

strategic partnerships, as well as expand its team by hiring an additional 400
people in sales and technology by the end of 2019

FT Partners’ Role

FT Partners served as strategic and financial advisor to Better.com

This transaction highlights FT Partners’ deep domain expertise in the Alt Lending /
Real Estate Tech space as well as our successful track record generating highly
favorable outcomes for leading FinTech companies globally

Source: Company press release

Porch

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as
strategic and financial advisor to

better.com

on its Series C financing from new investors

ACTIVANT PEFZ=
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HOOPP

Healtheare of Ontario
Pension Plan

along with participation from existing investors

for total consideration of

$160,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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FT Partners Advises Optimal Blue on its Sale

Overview of Transaction
+  Optimal Blue has agreed to sell to GTCR, a leading private equity firm

+  Backed by Serent Capital, Optimal Blue is one of the largest SaaS providers
of enterprise services to mortgage originators & investors

+  The Company created the first cloud-based Product & Pricing Engine (“PPE")
and is now the largest independent provider of pricing solutions in the
mortgage ecosystem

«  GTCR has committed up to $350 million of equity capital to the investment to
pursue growth initiatives at Optimal Blue as well as complementary
acquisitions to provide information and other digital services to the $14
trillion mortgage marketplace

Significance of Transaction

*  Represents one of the largest Mortgage Technology M&A transactions in
recent times

*  Represents a highly favorable outcome to Optimal Blue management and
Serent Capital, its private equity backer

FT Partners’ Role
+  FT Partners served as exclusive strategic and financial advisor to Optimal Blue
and its Board of Directors

*  FT Partners leveraged its deep knowledge, extensive experience and broad
industry relationships to help bring in a knowledgeable partner with deep
domain expertise in financial services

+  Transaction demonstrates FT Partners’ continued success advising top-tier
financial technology companies

Porch

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its exclusive
role as financial advisor to

.’;‘{. optimalblue
GTCR

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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FT Partners’ Recent Awards and Recognition

Bloomberg

2019
- 2004

ANNUAL AWARDS

A
oAy

vvvvv

o The Information

Silicon Valley's Most Popular
Dealmakers

Porch

Bloomberg
o FT Partners’ Steve McLaughlin was featured on Bloomberg / Bloomberg TV

o View the full article and watch the live TV interview

M&A Advisor Awards
o Technology Deal of the Year (2019)

o Cross Border Deal of the Year and Corporate / Strategic Deal of the Year (2018)

o Investment Banker of the Year (2017) — Steve McLaughlin, CEO & Managing Partner of FT
Partners

o Investment Banking Firm of the Year (2016) - FT Partners

LendIt FinTech Industry Awards 2018:

o FT Partners wins Top Investment Bank in FinTech

The FinTech Finance 40:
o Steve McLaughlin ranked #1 in 2017 and 2018

The Information’s “Silicon Valley’s Most Popular Dealmakers”
o Ranked as the #2 top Technology Investment Banker by The Information subscribers (2016)

o Only FinTech focused investment banking firm and banker on the list


http://finte.ch/1UDzAPt
https://www.ftpartners.com/news/most-influential
https://www.prnewswire.com/news-releases/lendit-fintech-names-pitchit-competition-winners-and-second-annual-lendit-industry-award-winners-300627905.html
https://www.ftpartners.com/news/number-one-second-year
https://www.bloomberg.com/news/articles/2019-12-06/he-left-goldman-to-hunt-fintech-firms-and-now-catches-unicorns
https://www.bloomberg.com/news/videos/2019-12-06/why-steve-mclaughlin-left-goldman-to-hunt-fintechs-video

FT Partners - Focused Exclusively on FinTech
The Largest FinTech Advisory Practice in the World PO rCh

170

o  FT Partners has the largest and most seasoned
team in the world dedicated exclusively to
serving and advising the FinTech sector

o  Veteran senior bankers from Goldman Sachs,
J.P. Morgan and Morgan Stanley with 20+ years
of experience executing hundreds of complex
transactions
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FT Partners - Focused Exclusively on FinTech
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Years of Experience

The FT Partners Senior Banker Team

Name / Position Prior Background Experience / Education

Steve McLaughlin

Formerly with Goldman Sachs in New York and San Francisco from 1995-2002

man
Founder. CEO and il Formerly Co-Head of Goldman Sachs’ Financial Technology Group (#1 market share) 25
i Wharton M.B.A.
Managing Partner
Mohit Agnihotri JPMoroan \I;\(/)gmerly ’\l\/l/laBnaAging Director and Global Head of Payments Investment Banking at J.P. Morgan 18
Managing Director o S arton .B.
Formerly with Raymond James' Technology & Services investment banking
Kate Crespo
y o Direct RAYMOND JAMES” 14+ years of FinTech transaction execution experience 18
anaging Director Dartmouth M.B.A.
Larry Furlong (il Formerly with Goldman Sachs in New York, London and Los Angeles from 1995-2004
Managing Director Wharton M.B.A. 24
Osman Khan Formerly Managing Director and Head of FIG M&A at Alvarez & Marsal
) ) ' .5 i 15+ years FIG deal, consulting and assurance experience at PwC 23
Managing Director pwe 40 Under 40 M&A Advisor Award Winner in 2013
Randall Little 12 years as FIG / Capital Markets FinTech investment banker at J.P. Morgan
JP Morgan 10 years as financial services technology consultant at Sun Microsystems and Ernst & Young 23
Managing Director NYU Stern M.B.A. (MBA w/Distinction)
Andrew McLaughlin Deloitte 20+ years experience executing / implementing financial and operational strategy 14
Managing Director Formerly with Deloitte Consulting
Amar Mehta Formerly with J.P. Morgan's Technology (FinTech & Technology Services) team in New York
JPMorgan 7+ years of FinTech transaction execution experience 15
Managing Director = MBA from IIM-K (India), Bachelor's in Computer Engineering from NTU (Singapore)
Mike Nelson W//é Formerly head of FinTech M&A at SunTrust Robinson Humphrey 20
Managing Director SUNTRUST Kellogg M.B.A.
Timm Schipporeit Morgan Stanley gorrlr:erlyTwith Moligar;J Stanley as Senior Executive Director of European Technology Investment 17
) . "= Index anking Team in London
Managing Director = Ventures Formerly a Venture and Growth Investor focused on FinTech at Index Ventures
Greg Smith %Merrlll Lynch Formerly award winning Equity Research Analyst at Merrill Lynch, J.P. Morgan and Hambrecht &
Quist 24
Managing Director J.P MOI‘gan 20+ years of experience covering FinTech as both an Analyst and Investment Banker
Tim Wolfe man Formerly with Goldman Sachs from 2000-2002
i 40 Under 40 M&A Advisor Award Winner 2013 18

Managing Director

Harvard M.B.A.



