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FT Partners Advises Amount on its Series C Financing

Amount’s $81 million Series C Financing

Overview of Transaction

On December 2, 2020, Amount announced it has raised $81 million in Series C
financing led by Goldman Sachs Growth with participation from existing investors
including August Capital, Invus Opportunities and Hanaco Ventures

Amount delivers technology solutions for financial institutions to create and
enhance their digital consumer experiences

-~ Solutions include omnichannel retail banking and a robust point-of-sale
financing product suite alongside platform features like fraud
prevention, verification, decisioning engines, and account management
to enhance its clients' existing products and services

Leading financial institutions including Banco Popular, HSBC, Regions Bank and
TD Bank partner with Amount to drive growth and simplify their transition to
digital financial services

- Amount’s clients collectively manage nearly $2 trillion in US assets and
service more than 50 million US customers

Significance of Transaction

The latest round brings Amount's total capital raised in 2020 to nearly $140
million and follows its Series B round, led by QED Investors, from earlier this year

The new funding will allow for further investments in platform research and
development, as well as for accelerating the Company's go-to-market strategy

FT Partners’ Role

FT Partners served as exclusive financial and strategic advisor to Amount

This transaction underscores FT Partners’ expertise across the Banking Tech
landscape and highlights its position as the “Advisor of Choice” to leading
FinTech companies

/KA AMOUNT

Financial Technology Partners LP
FTP Securities LLC
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FT Partners Advises Amount on its Series C Financing

Amount Overview

Company Overview

/A AMOUNT

CEO: Adam Hughes
Headquarters: Chicago, IL
Founded: 2020

*  The Amount platform enables banks and financial institutions to
customize their retail banking experience within a profit-proven
enterprise framework, empowering them to modernize their user
experience and optimize growth

» The Company provides buy-now-pay-later financing technology
for bank's merchant partners to power e-commerce transactions
at the point-of-sale

* Amount was spun off from Avant in January 2020 :

— Avant is an industry-leading digital consumer lending
platform founded in 2012

Selected Customers

HSBC <> BBVA eloan
I#] Bank M\ REGIONS

Source: Company website

/KA AMOUNT

Solutions Overview

The Modern Digital Banking Platform

La € ERs

Omnichannel Integration  Proprietary Fraud Model

« Consistency across interfaces
+ Device agnostic platform

o
API Architecture

« Allows for easy integration of
third-party data and legacy
bank systems

e o o

Full Stack Solution

* Machine Learning built from 60k+
manually reviewed fraud cases

* Risk mitigation

rulesets

learning technology

Performance Testing

* Identify verification * Full suite of APIs

* Regulatory Compliance

* Ability to deploy A/B testing and
challenger logic

Full suite of products catered to the
entire life-cycle of a bank-consumer relationship

=0
POS LOS

Servicing

Portfolio
Mgmt.

Multi-Product
CPS

Mitigation Strategies

« Customizable and tailored

Emerging Technology

* Built on Al-driven machine

Integration Hubs

« Connects to tools and data from
over 20 third-party providers

Use Cases Supported



/KA AMOUNT

“We quickly
recognized this was
a massive,
standalone SaaS
business and started
to develop Amount
in that model to
provide white-
labeled digital
products to our
retail banking and
point-of-sale
partners.”

FT Partners Advises Amount on its Series C Financing

/KA AMOUNT

Interview with Amount CEO: Adam Hughes

Adam Hughes
\ . CEO

While Amount may be a new name to some, the Company’s technology has been
battled-tested for years as part of Avant. When did you realize there was a huge
opportunity in selling the technology you built for yourself and how has this
unique corporate history prepared the Company to succeed in providing mission-
critical digital banking solutions to large financial institutions?

The decision to spin Amount out from Avant came after a realization that there was a wider
market for helping traditional financial institutions quickly digitize their services. Early on, we
found that the world-class technology we had built at Avant was not necessarily Avant-specific.
We quickly recognized this was a massive, standalone Saa$ business and started to develop
Amount in that model to provide white-labeled digital products to our retail banking and point-of-
sale partners. We built a cloud-native platform from scratch, and by 2016, we had begun to focus
on selling it to enterprise banks in earnest. Our focus was on building out proprietary product
features that made us win at customer acquisition & experience, fraud prevention, and risk
management. These were the same areas that many banks were falling behind, so we were the
perfect partner for the banks looking to expand their digital capabilities quickly. We made it
official with spinning out the Amount technology earlier this year into its own entity.



FT Partners Advises Amount on its Series C Financing

Interview with Amount CEO: Adam Hughes (cont.)

/KA AMOUNT

“If you partner with
Amount, you can
get the full ‘digital
retail bank in a box’
solution, or you can
pick and choose the
areas where you use
our tools.”

/KA AMOUNT

Exclusive Interview - Adam Hughes

Your platform offers a wide range of capabilities to banks (credit decisioning,
fraud prevention & account verification, marketing & customer acquisition, front-
end platform, etc). What is the core value proposition for your bank partners and
what enables you to offer a bank’s customers a more compelling digital
experience than the banks can provide on their own?

We generally find that our partners are looking to improve their capabilities in one or more of the
retail banking areas that you named. A big part of what differentiates us is that we have built this
flexible, modular platform that can be a 1-stop shop solution for digital retail banking, point-of-
sale / buy-now-pay-later, and digital fraud prevention. If you partner with Amount, you can get the
full “digital retail bank in a box” solution, or you can pick and choose the areas where you use our
tools.

On top of that flexibility, the speed to market is really important as well. We can get a partner in-
market with our platform in months, not years. And once you have partnered with us, it's really
easy to turn on additional features and modules. For instance, a bank might expand from a digital
point solution to an omni-channel solution, including their branch and phone channels, through a
change request. This helps drive attractive customer lifetime value for us through our land and
expand strategy while also being cost-effective for our partners. Lastly, we have a proven bank-
grade enterprise platform that has seen real scale with over 100 million applications to date giving
our partners confidence that we will hit the mark for their various strategies.



FT Partners Advises Amount on its Series C Financing

Interview with Amount CEO: Adam Hughes (cont.)

/KA AMOUNT

“We've really
focused on the
largest banks first
and are expanding
down from there,
opposite of the
strategy that many
start-ups take.”

/KA AMOUNT

Exclusive Interview - Adam Hughes

There has been a lot of emphasis on the buy-now-pay-later (BNPL) / installment
payment market. Your solution helps banks offer a competing POS installment
product. How are banks viewing this opportunity and are you seeing a lot of
demand from them to launch this solution?

We have really seen this market explode in 2020. Late last year, a lot of banks were looking for
solutions to compete with the Affirm’s and Klarna’s of the world, who were really targeting their
merchant partners. Then the pandemic hit, e-commerce exploded, and our BNPL product
adoption accelerated faster than we ever would have imagined.

We really like where we sit in this market as a software provider to empower enterprise banks.
They have well known brands, a low cost of capital, tons of merchant relationships, existing
customers, and balance sheet appetite. We're planning to continue to accelerate R&D here, and
the ROl is really attractive as we help our existing partners expand in the BNPL space and also
land new partners with this product, while providing high quality assets to our partners.

You’ve managed to win and onboard a number of top-tier financial institutions
quickly. Penetrating these large institutions usually requires very long sales cycles
and sometimes even longer implementation timelines. What has enabled you to
move so quickly?

It's a real credit to our team and the platform that we’ve built. We've really focused on the largest
banks first and are expanding down from there, opposite of the strategy that many start-ups take.
As we discussed earlier, we were disruptors ourselves, running very quickly at a massive market
opportunity. We also have that lending DNA, so we've built the platform with all the same key
challenges (risk, compliance, info sec, data, etc.) in mind that a retail banking P&L owner at a top
250 bank shares and now have a lot of experience and credibility of successfully navigating
through a bank partner’s diligence and compliance process.
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Interview with Amount CEO: Adam Hughes (cont.)

/KA AMOUNT

“...we expect to
comp really well to
our Saa$ peers on
top line growth and
margin next year, in
our second year as a
standalone
company.”

/KA AMOUNT

Exclusive Interview - Adam Hughes

Walk us through the typical client implementation process. How many products /
services are your clients using on average and do you see a big upsell opportunity
over time?

Yes, as | alluded to earlier, this is a big differentiator. We have built our solution as a true platform
that allows our banking partners to expand into different product verticals over time with marginal
incremental effort. For the vast majority of our clients, we start off with an initial product launch
that can be completed in a few months. Once we are an established partner at the bank, we then
work with executives to truly understand the pain points at the Bank and to offer additional
products to solve those challenges. Today, our partners use us for 1.5 products on average. We
are proud of that number having only been at it for a few years and view CLV as a key measure of
success.

Can you share any financial metrics KPIs with us?

We haven't published financials, but | can tell you that we expect to comp really well to our SaaS
peers on top line growth and margin next year, in our second year as a standalone company. One
metric | can provide, however, is that we have never had a customer churn. I'm very proud of that,
and as discussed earlier, our customers are coming to us to do more, not less.

You started with digital lending solutions and then expanded to deposit accounts
and credit cards. What'’s next for the Company and what'’s the long-term product
roadmap / vision?

Clearly the BNPL space has been a big focus as well. In all of those products, we'll continue to
spend R&D dollars to further differentiate ourselves and accelerate growth for our partners. We
also plan to get more active in the M&A market, focusing on opportunistically adding additional
product verticals in consumer and commercial banking as well as other financial services like
insurance.
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Overview of FT Partners

/KA AMOUNT

Financial Technology Partners ("FT Partners") was founded in 2001 and is the only investment banking firm focused exclusively on FinTech
FT Partners regularly publishes research highlighting the most important transactions, trends and insights impacting the global Financial

Technology landscape. Our unique insight into FinTech is a direct result of executing hundreds of transactions in the sector combined with over
19 years of exclusive focus on Financial Technology

FT Partners’ Advisory Capabilities

Private Capital
Raising
Debt & Equity Capital
Markets Advisory

Strategic Consortium
Building

FT PARTNERS

ADVISORY
Anti-Raid Advisory /
Shareholder Rights Plans

Sell-Side Valuations /
Fairness Opinion

for M&A Restructuring and

Divestitures

9 The Information

Named Silicon Valley’'s #1 FinTech
Banker (2016) and ranked #2 Overall by
The Information

Sell-Side / Buy-Side

M&A

LBO Advisory

Capital Structuring / Efficiency
Advisory Services

Board of Directors /
Special Committee Advisory

FT Partners’ FinTech Industry Research

FINTECH
RESEARCH &
INSIGHTS

tional

Investen

ituf

Ranked #1 Most Influential Person in all of
FinTech in Institutional Investors “FinTech
Finance 40”

In-Depth Industry
Research Reports

WEALTHTECH
ization of Wealth Management

Proprietary FinTech
Infographics

Monthly FinTech
Market Analysis

FinTech M&A / Financing
Transaction Profiles

THE M&A ADVISOR
Numerous Awards for Transaction
Excellence including
“Deal of the Decade”

SUBSCRIBE ‘ m


http://www.ftpartners.com/contact/subscribe
https://twitter.com/ftpartners
https://www.linkedin.com/in/stevemclaughlinftpartners
http://www.ftpartners.com/news
http://www.ftpartners.com/awards
https://www.ftpartners.com/news/number-one-second-year
http://www.ftpartners.com/fintech-research
http://www.ftpartners.com/
http://www.ftpartners.com/fintech-research
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Proven Track Record of Success Across the BankTech Sector
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FT Partners Advises Finicity on its Sale to Mastercard

Overview of Transaction

e OnJune 23, 2020, Mastercard (NYSE: MA) announced it has entered into an
agreement to acquire Finicity, a leading North American provider of real-time Financial Techno|ogy Partners LP
financial data access and insights FTP Securities LLC

-  The acquisition is valued at up to ~$1 billion in total consideration,

which is comprised of $825 million at close and up to $160 million in is pleased to announce its role as

] ) exclusive strategic and financial advisor to
earn-out consideration

«  Finicity enables a secure and innovative financial data-sharing ecosystem

through direct connectivity to thousands of North American financial institutions,
including next generation open banking APl connections with the largest banks
in the US

- Finicity helps power the programs of banks and FinTech companies, )
. . . . on its sale to

using approvals to securely access customer information to provide

value-added services such as streamlined loan and mortgage

processes, rapid account-based payment initiation and personal ‘ m q Ste rca rd

financial management solutions

Significance of Transaction

for total consideration of up to
+  The addition of Finicity’s complementary technology and innovative team P

strengthens the existing Mastercard open banking platform to enable and
safeguard a greater choice of financial services, reinforcing the Company’s long- ~$ 1 0 0 0 0 0 0 0 0 0
standing partnerships with and commitment to financial institutions and FinTech p p p

companies across the globe FINANCIAL

FT Partners’ Role TECHNOLOGY

PARTNERS

*  FT Partners served as the exclusive strategic and financial advisor to Finicity and

its board of directors The Only Investment Bank

«  This transaction highlights FT Partners’ deep domain expertise across the Focused Exclusively on Financial Technology
FinTech sector and further supports FT Partners’ role as the Advisor of Choice to

the highest quality FinTech companies
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FT Partners Advises Upgrade on its Series D Financing

Overview of Transaction

On June 17, 2020, Upgrade announced it has raised Series D financing led by
Santander InnoVentures, with participation from existing investors including
Union Square Ventures, Ribbit Capital, Vy Capital and Silicon Valley Bank and
new investors Ventura Capital and Uncorrelated Ventures

- The round values the Company at more than $1 billion, which represents
a 2x increase over the prior round valuation

Upgrade is a neobank that offers affordable and responsible credit to mainstream
consumers through cards and personal loans, along with free credit monitoring
and education tools that help consumers better understand their finances

Since Upgrade launched in 2017, more than 10 million consumers have applied
for an Upgrade card or loan and the Company has delivered over $3 billion in
credit, growing at a triple digit annual rate

Upgrade is cash flow positive with an annual revenue run rate of $100 million
Later this year, Upgrade plans to launch the Upgrade Account, an online
checking account with generous debit rewards and an easier path to Upgrade’s
credit product

Significance of Transaction

The investment will fuel the rapid growth of the Upgrade Card, an innovative
credit card that brings the low cost of responsible credit of installment lending to
millions of retail locations in the U.S.

Upgrade will also use the investment for the upcoming launch of Upgrade
Account, a mobile banking product offering exceptional value to mainstream
consumers

FT Partners’ Role

FT Partners served as exclusive financial and strategic advisor to Upgrade

This transaction highlights FT Partners’ deep domain expertise with neobanks and
the direct-to-consumer sector, as well as its successful track record generating
highly favorable outcomes for high-growth FinTech companies globally

/KA AMOUNT

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as
exclusive strategic and financial advisor to

JJ upgrade

on its Series D financing led by

& Santander

InnoVentures

at a valuation of

$1,000,000,000+

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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FT Partners Advises OakNorth on its $250 million Secondary Sale AR AMOUNT

Overview of Transaction

*  In September and October 2020, existing shareholder Indiabulls Housing Finance

Limited (“Indiabulls”) sold down a stake in OakNorth for more than $250 million Financial Te(;hnology Partners LP
- Indiabulls, an Indian mortgage lender which acquired a 40% stake in FTP Securities LLC
OakNorth in 2015 and partially exited it in 2018, has now sold a large is pleased to announce its role as exclusive
portion of its remaining stake strategic and financial advisor to

*  With offices around the world, OakNorth is the next-generation artificial
intelligence software business that combines a deep understanding of credit,
dynamic data sets, cloud-computing and state of the art machine learning, to OakNorth
enable the commercial bank of the future x

+  OakNorth’s Credit Intelligence Suite was first proven within OakNorth Bank, a UK and to

bank launched in September 2015, which has lent over $5bn to British businesses,
achieving performance metrics which place it amongst the top 1% of banks

&
globally — an RORE of 22.3%, an efficiency ratio of 29.8%, an NPS of 82, and no Ind’abu//s

credit losses to date

*  The OakNorth Credit Intelligence Suite helps banks better understand their loan
books and borrowers, and effectively stress test their portfolios. The result is more on the sale of a minority stake for
effective, better equipped Relationship, Risk and Transaction Managers, superior
credit outcomes, improved efficiency, reduced risk, enhanced regulatory

compliance and greater customer delight $ 2 5 0 0 0 0 0 0 0 +
Significance of Transaction P P

*  The transaction further validates the OakNorth proposition and the growth
potential of its technology in helping to close the estimated $1.3 - $1.5trn mid-
market business funding gap TECHNOLOGY

FT Partners’ Role PARTNERS

FINANCIAL

The Only Investment Bank

*  FT Partners served as exclusive strategic and financial advisor to OakNorth and to
Focused Exclusively on Financial Technology

Indiabulls

+  This transaction highlights FT Partners’ deep domain expertise in the Banking Tech
space, and its successful track record generating highly favorable outcomes for all
stakeholders
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/KA AMOUNT

FT Partners Advises MoneyLion on its $100 million Series C Financing

Overview of Transaction

On July 23, 2019, MoneyLion announced it has raised $100 million in Series C
financing, which included strategic investments from Capital One and
MetaBank in addition to participation from Edison Partners, Greenspring
Associates and FinTech Collective

MoneyLion is a mobile banking platform that allows members to conveniently
borrow money, manage and aggregate finances, as well as invest in future
goals through a proprietary digital advisor

MoneyLion serves over 5 million members, and in 2018 the Company helped
its members avoid over $7 million in traditional banking fees, in addition to
helping 70% of members improve their credit scores by 30 points

Significance of Transaction

MoneyLion will use the latest round of financing to accelerate its customer
growth in the U.S., and to expand its product offerings to include 0% APR daily
cash advances, high-yield cash accounts and a stock trading platform

With this latest round, MoneylLion has now raised a total of over $200 million in
equity financing

FT Partners’ Role

FT Partners served as exclusive strategic and financial advisor to MoneyLion
and its board of directors on its $100 million in Series C financing

FT Partners previously advised MoneyLion on its $82 million Series B financing
in 2018

This transaction highlights FT Partners’ deep domain expertise in the banking
technology sector, and its successful track record generating highly favorable
outcomes for high growth FinTech companies globally

Financial Technology Partners LP
FTP Securities LLC

is pleased to announce its role as
exclusive strategic and financial advisor to

6 MoneyLion

in its Series C financing with participation
from new strategic investors

Cabl'féy,One, MetaBank &

along with participation from

FINTECH @
COLLECTIVE

edisonpariners

GREENSPRING
ASSOCIATES

for total consideration of

$100,000,000

FINANCIAL

TECHNOLOGY

PARTNERS

The Only Investment Bank
Focused Exclusively on Financial Technology
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FT Partners Advises Vitruvian on its Investment in Deposit Solutions

Overview of Transaction

+  On August 15, 2018, Vitruvian Partners (“Vitruvian”) announced it has made

a $100 million minority investment in Deposit Solutions with participation Financial Technology Partners LP
from Kinnevik and existing shareholders including e.ventures FTP Securities LLC
- The investment values Deposit Solutions in excess of $500 million is pleased to announce its exclusive role as
+  Vitruvian is an independent European private equity firm that invests in high strategic and financial advisor to
growth companies in Europe and beyond (more details here)
. Headquartered in Hamburg, Germany, Deposit Solutions provides an :F

international Open Banking platform for savings deposits V I -I— R U V I A N

+  Deposit Solutions’ Open Banking platform transforms the value chain in the PARTNERS

savings deposit market to the benefit of banks and savers alike ; L .
on its minority investment in

—  Deposit Solutions now connects more than 70 banks from 16
countries to more than 30 million savers through a wide variety of DEPOSIT
Points-of-Sale including renowned financial institutions such as SOLUTIONS
Deutsche Bank and Fidelity's FFB

N . with participation from

Significance of Transaction new anej exisftging investors

+  Through this investment, Deposit Solutions plans to accelerate the

expansion of its business, while ultimately trying to achieve its mission of for total consideration of

making Open Banking the new standard for the global $50 trillion market for 1 0 0 0 0 0 0 0 0
savings deposits ] ]

FT Partners’ Role FINANCIAL

«  FT Partners served as exclusive strategic and financial advisor to Vitruvian TECHNOLOGY
PARTNERS

+  This transaction underscores FT Partners' deep FinTech expertise and its

continued success in providing buy side advisory to top-tier financial The Only Investment Bank

sponsors Focused Exclusively on Financial Technology


http://www.vitruvianpartners.com/

FT Partners - Focused Exclusively on FinTech

FT Partners Advises Deserve on its $50 million Financing

/KA AMOUNT

Overview of Transaction

On November 4, 2019, Deserve announced it has raised $50 million in
financing led by Goldman Sachs (NYSE: GS) with participation from existing Financial Techno|ogy Partners LP
backers Sallie Mae, Accel, Aspect Ventures, Pelion Venture Partners and FTP Securities LLC

Mission Holdings . . .
is pleased to announce its exclusive role as

Deserve is a leading alternative credit card platform and Card-as-a-Service strategic and financial advisor to
(CaaS) company that designs and powers customized credit card programs
for top financial institutions, FinTech players, universities, and consumer
brands to ultimately assist thin-credit file consumers in achieving financial e se r ve
independence
—  The proprietary platform enables customers to launch any type of on its financing led by
credit card product, underwritten for their specific target
audiences, utilizing non-traditional data points and advanced
machine learning algorithms to determine credit eligibility

Significance of Transaction

With the new funding, Deserve will focus on further developing its CaaS

offering, hiring engineers and data scientists to build out the platform’s . .
' ; ] - for total consideration of
infrastructure, tools, APls and machine learing capabilities, as well as

expanding its B2B sales and marketing division $ 5 0 0 0 0 0 0 0
FT Partners’ Role ' ‘

FT Partners served as exclusive strategic and financial advisor to Deserve HINA NG L

TECHNOLOGY

FT Partners previously advised Deserve on its $17 million financing led by
Sallie Mae in 2018

This transaction underscores FT Partners' deep Banking Tech domain The Only Investment Bank
Focused Exclusively on Financial Technology

PARTNERS

expertise and its successful track record generating highly favorable
outcomes for high growth FinTech companies globally


https://www.ftpartners.com/transactions/deserve

FT Partners - Focused Exclusively on FinTech
/A AMOUNT

FT Partners Advises Zafin on its Series B Financing

Overview of Transaction

¢ OnJanuary 23, 2019, Zafin announced it has raised $17.2 million in Series B . .
financing led by Vistara Capital Partners, Beedie Capital and Accenture Financial Techn0|ogy Partners LP
Ventures FTP Securities LLC

* Headquartered in Toronto, Zafin is a global leader in financial services is pleased to announce its role as
software that drives relationship pricing, bundling and rates management exclusive strategic and financial advisor to

strategies for global financial institutions

—  The Company'’s technology platform is designed to modernize and

augment legacy IT infrastructures that underpin the financial services Z A F I N
industry

— Its solutions enable banks to increase revenue generation, drive .
customer transparency and aid in regulatory compliance, ultimately in its Series B Financing led by

enhancing the customer experience

Significance of Transaction Beedlﬁ/ v VISTRA G‘E’ﬁfﬂ}‘@

+  The new funding will be used to expand sales and marketing growth along

with continued product innovation for total consideration of

*  Following its strategic alliance with Accenture in December 2018, the two

companies will continue to work together in the fields of open banking, core $ 1 7 2 0 0 0 0 0

transformation, Al and machine learning

FT Partners’ Role FINANCIAL

TECHNOLOGY

»  FT Partners served as exclusive strategic and financial advisor to Zafin

PARTNERS
«  FT Partners recently advised Zafin on its strategic alliance with and sale of

select professional services assets to Accenture The Only Investment Bank

} ) . ) Focused Exclusively on Financial Technology
»  This transaction underscores FT Partners’ versatility and expertise across the

FinTech universe and highlights its position as the “Advisor of Choice"” to
leading FinTech companies



FT Partners - Focused Exclusively on FinTech
/A AMOUNT

FT Partners Advises Kabbage on its Sale to American Express

Overview of Transaction

*  On August 17, 2020, American Express announced that it has signed a definitive
agreement to acquire Kabbage

Financial Technology Partners LP
FTP Securities LLC
+  Since inception, the Company extended more than $16 billion directly to is pleased to announce its role as

small business owners and powered automated funding for other exclusive strategic and financial advisor to
organizations all over the globe

~7
+  Kabbage approved a landmark number of applications in the Paycheck Protection
Program, demonstrating the true power, scale and reach of its technology platform \ a age
=

+  Over the three-month period of the program, Kabbage approved nearly

+  Kabbage empowers small businesses through straightforward, flexible access to
capital

300,000 small businesses for ~$7 billion, making it the second-largest PPP
lender in the country by application volume, outperforming some of on its proposed sale to
America’s largest banks

*  American Express will acquire Kabbage's team and its full suite of financial
technology products, data platform and IP built for small businesses

Significance of Transaction

*  The combination of Kabbage's and American Express’ platforms can help small
businesses succeed with a fully digital suite of financial products to help them run

and grow their companies

+  This acquisition accelerates American Express’ plans to expand beyond its industry-
leading commercial card products to offer business customers a growing set of

FINANCIAL
payments and working capital solutions e
FT Partners’ Role PARTNERS

*  FT Partners served as exclusive financial and strategic advisor to Kabbage The Only Investment Bank

+  FT Partners previously advised Kabbage on its $135 million Series E financing Focused Exclusively on Financial Technology

+  This transaction highlights FT Partners’ deep domain expertise in the Banking
Technology and Alternative Lending sectors, as well as our successful track record
generating highly favorable outcomes for high-growth FinTech companies globally


https://www.ftpartners.com/transactions/kabbage

FT Partners - Focused Exclusively on FinTech
/A AMOUNT

FT Partners Advises TCl on its Sale to MeridianLink

Overview of Transaction

* On November 2, 2020, Teledata Communications Incorporated (TCI) . .
announced its sale to MeridianLink, a portfolio company of Thoma Bravo Financial TeChnOIOgy Partners LP

. Founded in 1982 and based in Islandia, NY, TCl is a leading SaaS-based loan FTP Securities LLC

origination platform, helping credit unions, community banks, and finance is pleased to announce its role as
companies originate and approve consumer loans exclusive strategic and financial advisor to

TCI

+  TCl offers a highly flexible, configurable platform providing Loan Origination
Software (LOS), online account opening, digital branch, and online sales
enablement

«  TCl provides DecisionLender, a Saa$ loan origination solution that was first Loan Origination Solutions

released in 1998

on its sale to
»  DecisionLender is an industry-trusted LOS that serves more than 300 banks,

credit unions, and finance companies nationwide

.
L] .
Significance of Transaction merld Ion

+  TCl's combination with MeridianLink strengthens one of the leading providers a portfo/io company of
in the consumer automotive lending space

+  TCl and MeridianLink have highly complementary solutions and, combined, ll THOMABRAVO

will help accelerate innovation in the LOS space

FINANCIAL
FT Partners’ Role

TECHNOLOGY

PARTNERS

«  FT Partners served as the exclusive financial and strategic advisor to TCl

+  The success of this transaction highlights FT Partners’ role as the leading The Only Investment Bank
advisor to companies in the Banking and Lending Technology sector while Focused Exclusively on Financial Technology
also building on the Firm’s breadth of knowledge and experience across the

greater FinTech landscape

Source: Company press release



FT Partners - Focused Exclusively on FinTech
/A AMOUNT

FT Partners Advises Nomis on its Sale to STG

Overview of Transaction

+  OnMay 12, 2020, Symphony Technology Group (“STG") announced that it

has acquired a majority stake in Nomis, a SaaS-based pricing analytics Financial Technology Partners LP
platform that provides insights for retail banks FTP Securities LLC

+ Founded in 2002 and based in Brisbane, CA, Nomis is a leading provider of is pleased to announce its exclusive role
pricing and profitability-management solutions for the Global Retail Banking as strategic and financial advisor to

market through a proprietary analytics, optimization, and execution platform

®
— Nomis provides cutting edge solutions to support big data, \
advanced modeling, and analytics . n o I I I I s

— The Nomis platform manages over $2.5 trillion in transaction

volume, quotes a price every 60 milliseconds, empowers 14,000+

bankers, and generates nearly $800 million in value annually on its sale to

— STG is a private equity partner to market leading companies in data,
software, and analytics

Significance of Transaction S I G
*  STG's deep strategic and operational expertise and history of investing in

technology companies that serve the financial services industry will enhance

Nomis’ ability to accelerate its growth and product leadership

FT Partners’ Role FINANCIAL

TECHNOLOGY

*  FT Partners served as exclusive strategic and financial advisor to Nomis

PARTNERS

*  FT Partners previously advised Nomis on its 2017 strategic minority

financing from Accenture The Only Investment Bank
Focused Exclusively on Financial Technology

*  The transaction underscores FT Partners’ continued success advising

leading companies in the Banking Technology space


http://twitter.com/ftpartners
http://www.linkedin.com/in/stevemclaughlin2
https://www.ftpartners.com/transactions/nomis

FT Partners - Focused Exclusively on FinTech

. . /KA AMOUNT
FT Partners’ Recent Awards and Recognition
Bloomberg
Bloomberg o FT Partners’ Steve McLaughlin was featured on Bloomberg / Bloomberg TV
o View the full article and watch the live TV interview
M&A Advisor Awards
2019 o Technology Deal of the Year (2019)
“;jff"im o Cross Border Deal of the Year and Corporate / Strategic Deal of the Year (2018)
m o Investment Banker of the Year (2017) — Steve McLaughlin, CEO & Managing Partner of FT

Partners

o Investment Banking Firm of the Year (2016) - FT Partners

LendIt FinTech Industry Awards 2018:

o FT Partners wins Top Investment Bank in FinTech

The FinTech Finance 40:
o Steve McLaughlin ranked #1 in 2017 and 2018

o The Information . el , "
The Information's “Silicon Valley's Most Popular Dealmakers

o Ranked as the #2 top Technology Investment Banker by The Information subscribers (2016)

Silicon Valley's Most Popular
Dealmakers

o Only FinTech focused investment banking firm and banker on the list


http://finte.ch/1UDzAPt
https://www.ftpartners.com/news/most-influential
https://www.prnewswire.com/news-releases/lendit-fintech-names-pitchit-competition-winners-and-second-annual-lendit-industry-award-winners-300627905.html
https://www.ftpartners.com/news/number-one-second-year
https://www.bloomberg.com/news/articles/2019-12-06/he-left-goldman-to-hunt-fintech-firms-and-now-catches-unicorns
https://www.bloomberg.com/news/videos/2019-12-06/why-steve-mclaughlin-left-goldman-to-hunt-fintechs-video

FT Partners - Focused Exclusively on FinTech

The Largest FinTech Advisory Practice in the World /N AMOUNT

170

o  FT Partners has the largest and most seasoned
team in the world dedicated exclusively to
serving and advising the FinTech sector

o  Veteran senior bankers from Goldman Sachs,
J.P. Morgan and Morgan Stanley with 20+ years
of experience executing hundreds of complex
transactions

27

21
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FT Partners - Focused Exclusively on FinTech
/A AMOUNT

The FT Partners Senior Banker Team

Name / Position Prior Background Experience / Education Years of Experience

Steve McLaughlin

Formerly with Goldman Sachs in New York and San Francisco from 1995-2002

man
Founder. CEO and i Formerly Co-Head of Goldman Sachs’ Financial Technology Group (#1 market share) 25
i Wharton M.B.A.
Managing Partner
Mohit Agnihotri Formerly Managing Director and Global Head of Payments Investment Banking at J.P. Morgan
- JPMorgan 18
Managing Director =] Wharton M.B.A
Kate Crespo Formerly with Raymond James' Technology & Services investment banking
RAYMOND JAMES”® 14+ years of FinTech transaction execution experience 18
Managing Director Dartmouth M.B.A.
Larry Furlong o Formerly with Goldman Sachs in New York, London and Los Angeles from 1995-2004
D 24
Managing Director Wharton M.B.A.
Osman Khan : Formerly Managing Directo(r and Head of FIG M&A at Alvarez & Marsal
) ) | La Ik 15+ years FIG deal, consulting and assurance experience at PwC 23
Managing Director pwe 40 Under 40 M&A Advisor Award Winner in 2013
Randall Little 12 years as FIG / Capital Markets FinTech investment banker at J.P. Morgan
y D J.P.M()I'gaﬂ 10 years as financial services technology consultant at Sun Microsystems and Ernst & Young 23
anaging Director NYU Stern M.B.A. (MBA w/Distinction)
Andrew McLaughlin D I H 20+ years experience executing / implementing financial and operational strategy
o eloitte o Dot : 14
Managing Director Formerly with Deloitte Consulting
Amar Mehta Formerly with J.P. Morgan’s Technology (FinTech & Technology Services) team in New York
) ] J.P.Morgan 7+ years of FinTech transaction execution experience 15
Managing Director MBA from IIM-K (India), Bachelor's in Computer Engineering from NTU (Singapore)
Mike Nelson W%J_ Formerly head of FinTech M&A at SunTrust Robinson Humphrey 20
Managing Director SUNTRUST Kellogg M.B.A.
Timm Schipporeit M_orgal; Sdtanley gorr;erly_rwith Moigar;l Stanley as Senior Executive Director of European Technology Investment 17
) ] = Index anking Team in London
Managing Director = Ventures Formerly a Venture and Growth Investor focused on FinTech at Index Ventures
Greg Smith %“e"i“wnch Formerly award winning Equity Research Analyst at Merrill Lynch, J.P. Morgan and Hambrecht & 24
Quist
Managing Director J-P-MOFgaﬂ 20+ years of experience covering FinTech as both an Analyst and Investment Banker
Tim Wolfe T Formerly with Goldman Sachs from 2000-2002
St 40 Under 40 M&A Advisor Award Winner 2013 18

Managing Director

Harvard M.B.A.



