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Controversial But True:

Most Enterprise Tools Are About To Become Obsolete

Project

Legacy CRM
Systems
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The Problem:

CRMs weren’t built for real human workflows.

Sales reps don’t log data—conversations happen

In inboxes, not input fields.
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The Inefficiency

N 17% of sales time = data

entry

40% of reps avoid CRMs
altogether

@@ Countless insights lost daily

Source: Salesforce, HubSpot

Selling Admin
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What Al Changes

Connects to your user data, pulls from the knowledge
base.
Remembers what others forget, Connects the dots.
Answers in seconds.

What happened last meeting? @

The client requested an updated proposal. You

oD sent the revised document on April 2.
Where's this deal stuck? @
s The deal is waiting on approval from the legal

= team.
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The Tool-Less Future

No dashboards.

No dropdowns.

No clunky interfaces.
Justyou, your data

and insights. ABC 938 ll
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Direct, Conversational, Instant.

1.243
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The Industry Knows It

Gartner says: ' '
60% of B2B sales work will
& be handled by 2028

conversational Al by 2028.

Some of us think it’ll be sooner.
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What We’re Seeing at SynaptyX

We’ve helped clients:

ﬁ Deliver ROl in 3-6 months

All by removing the busywork and enabling insights
directly from the data
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The tools aren’t broken. They're just
outdated. Let Al do the work. Let people

make the decisions.

m

Contact us : corp@synaptyx.ai
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