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Project Description
In groups of four, students form financial services companies that respond to a RFP (request for proposal) from a city leader. The city would like the companies to propose two financial services products that will both meet the needs of the community and be financially sustainable. Students work together in their companies to evaluate the community and select, customize, or create two financial services products that meet the RFP’s criteria. 
The driving question for the project is, “How can we, as company representatives, develop two profitable financial services products that respond to the needs of our community?”
Students then create a one-page executive summary describing the proposed solutions and justifying the reasons why the company is recommending them. At the end of the course, student teams develop presentations supported by PowerPoint slideshows that highlight their solutions and give them before an invited audience of NAF advisory board members, other NAF academies, local business and civic leaders, teachers, administrators, and parents. 
Through their research, students develop a deeper understanding of financial services products available in the marketplace, learn how companies communicate about their products to potential clients, work as a team to create a professional-quality presentation, and examine financial services as both a means of profit and as a way to meet society’s needs.
Project Components
Student teams produce executive summaries that will address the following elements:
Company name
Community needs
Description of two financial services products/services
Explanation of why those products/services were selected based on the needs of the community
Financial analysis and profit projections
Student teams create and give a presentation supported by a PowerPoint slideshow. 
Assessment
There are two graded elements for this project:
An executive summary is collected and assessed using a rubric.
A presentation describing proposed solutions is given to an invited audience and assessed using a rubric.
Advance Preparation
Most of the advance preparation is specific to the lesson in which students create a project component. In addition, there are two long-range factors to keep in mind:
You will need to line up NAF academy board members to help you find professionals who will participate in the project. You will be asking for experts to review student work, be willing to be interviewed, come into the classroom near the end of the course to talk about their profession, and act as the audience for the students’ project presentations.
You will need to decide whether you will hold the final presentations in your classroom or in another space, such as an auditorium or conference room. Book the date and time well in advance of the event. You can also schedule to have the presentations videotaped.
Lesson Overview
Below are the main milestones for this project, broken down according to the lesson in which they fall.
Lesson 12:
Students embark on research for their project in response to an RFP from a city leader. As a class, students discuss the financial services needs of the community based on its demographics as well as its needs and areas of opportunity. After forming financial services companies, teams begin researching financial services products that will both benefit the community and be profitable. 
Students look closely at the components of a variety of different financial services products, as well as how they are marketed, to help them gain a deeper understanding of their options. They then choose two financial services products that will benefit the community and be profitable based on their research. 
The class invites a local governmental representative to make a guest appearance and discuss some of the issues of the community. Based on the information provided by the guest speaker, groups solidify their chosen financial services product ideas and begin composing an executive summary explaining their choices. Students perform a peer review of each other’s summaries and then edit and type them before submitting the final draft for assessment using a rubric.  
Lesson 14:
Working in teams, students synthesize their project research by creating a PowerPoint slideshow and speaker’s notes for their culminating presentation. Each presentation describes the two financial services products, explains why these products meet the needs of the community, and provides the reasons why students believe the products will be profitable.   
Students exchange peer feedback on their PowerPoint slideshows and the delivery of their speaker’s notes, and they make last-minute adjustments as appropriate.
Finally, groups deliver their PowerPoint presentation to an invited audience. Groups provide copies of their executive summary for their guests. Each group presentation is assessed using a rubric. 
The Culminating Project and NAFTrack Certification 
The culminating project is a required course assessment component for academies taking part in NAFTrack Certification. As students complete their culminating project, they upload a work sample for evaluation. The sample demonstrates students’ ability to apply the knowledge and skills they have learned throughout a course in an authentic way that is relevant to their academy’s industry theme.
If your students are participating in NAFTrack Certification, see below for the work sample to keep in mind as your students work on this culminating project. Please note that the rubric used to assess the project in NAFTrack Certification is different from the project rubric used in the course instructional materials. 


Culminating Project Work Sample(s) for Financial Services

	Work Sample(s)
	Learning Objectives

	PowerPoint Presentation (Student Resource 14.1, Teacher Resource 14.1)

OR

Group Presentation (Student Resource 14.1, Teacher Resource 14.1)

	1.1.1: Infer the skills and knowledge about financial services needed to be successful in an authentic project
5.12.1: Demonstrate the ability to apply financial services concepts to particular community needs
5.12.2: Evaluate the local community where they live and its need for financial services
5.12.3: Develop a responsive set of financial services products for the local community
5.12.4: Design an effective proposal from an investment firm offering financial services products to the local community
5.14.9: Demonstrate the ability to give a professional presentation
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