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Best known for:
I represent many private equity sponsors

and investors in buyouts, leveraged acqui-

sitions and structured preferred invest-

ments. I also do a lot of work for private

companies and search funds.

Why I chose my practice area:

I really enjoy structuring and negotiating
investment and purchase/sale transac-
tions, especially in a manner that all par-
ties benefit.

Most memorable case:

Goldman Sachs in numerous investment,
acquisition and sale transactions, includ-
ing AlphaSense, DataStax, Deepwatch,
Infinidat, Netskope, Nextiva, Paycor and
Zipwhip. Great Hill Partners in numerous
investment, acquisition and sale transac-
tions, including Ikon Science, Prodege,
Terminus, TodayTix and Varicent. Sixth
Street in numerous transactions, includ-
ing: Bloomreach, Keyfactor, MasterCon-
trol and SnapLogic.Locus Robotics in its
$150 million Series E funding and $117
million Series F funding.

What makes me a leader in my field:

Thirty years of experience representing
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investors, acquirors, sellers and entrepre-
neurs. I have a keen understanding of the
motivations and intentions of all parties.
It allows me to negotiate efficiently on the
points that truly matter, not legal theory or
nuances.

Outlook for 2026:

A tremendous acceleration in demand
for our services. Valuation expectations
between investors/buyers and entrepre-
neurs/sellers have corrected after years of
misalignment.

Bar involvement/leadership roles:

Co-head of Paul Hastings’ Private Equity
team and Hybrid Solutions Group
Representative clients:

Blue Owl, Egeria, Fortress Investment
Group, Goldman Sachs, Great Hill Part-
ners, Sixth Street, Thayer Street Partners,
TVV Capital, plus 50+ search funds and
private companies including Locus Ro-
botics, Global Rescue and Software Legacy
Partners.
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