
Konzerne als Kunden gewinnen: Ihr Business-Shop in 
E-Procurement-Systemen - am Beispiel von SAP Ariba
Benjamin Storm – Head of Partner Management
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Video
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Unite. Mit der Welt vernetzt!

Mercateo 
Marktplatz

E-Procurement
Systempartner

E-Commerce
Systempartner

API
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Two visions. One company.
Unite and Mercateo Shop

Mercateo Unite
Platform for easy onboarding of seller content

Invoice and payment solution from a single creditor

Supplier AppStore
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Difference between OCI and API

Mercateo Unite API for external systems

Advantages:

API

Disadvantages:

Includes all advantages of
the mercateo platform

Integration via iFrame

No comprehensive
search via internal 
catalogues

Advantages: Disadvantages:

API first strategy

Banfer will stay in 
familiar setting

Availability guaranteed

OCI
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Our APIs

Mercateo Unite API for external systems

Admin API
Auth0 Integration | Tenant Administration

Search API 
Articles (Listing search results) | Article (Article details)

Return Policies | Business Shops
Groups (classifications) | Shipping Costs

Order API 
Checkout Sessions | Place Order

Confirmation | Track & Trace

Invoice API
Soon to come!



26.09.2018 Seite 7 © Mercateo AG

https://s1.ariba.com/Buyer/Main/ad/loginPage/SSOActions?awsso_cc=cmVhbG06Y1dGeVpXRnNiUT09O2F3c3NvX3J1OmFIUjBjSE02THk5ek1TNWhjbWxpWVM1amIyMHZRblY1WlhJdlRXRnBiaTloWkM5a1pXWmhkV3gwTDBScGNtVmpkRUZqZEdsdmJqOXlaV0ZzYlQxeFlYSmxZV3h0O2F3c3NvX2x1OmFIUjBjSE02THk5ek1TNWhjbWxpWVM1amIyMHZRblY1WlhJdlRXRnBiaTloWkM5amJHbGxiblJNYjJkdmRYUXZVMU5QUVdOMGFXOXVjdz09O2F3c3NvX2FwOlFuVjVaWEk9O2F3c3NvX2FyaWQ6TVRVeU56WTRPRE0xTlRFeE5RPT07YXdzc29fa3U6YUhSMGNITTZMeTl6TVM1aGNtbGlZUzVqYjIwdlFuVjVaWEl2VFdGcGJpOWhaQzlqYkdsbGJuUkxaV1Z3UVd4cGRtVXZVMU5QUVdOMGFXOXVjdz09O2F3c3NvX2ZsOk1RPT0%3D:5gnj91iSGIKy8oI7A3hdqoBVUy8%3D&awsso_ap=Buyer&realm=qarealm&awsr=true
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Unite offers you several options to connect
The different players on Unite

Ariba Seller on 
Unite

Partner EnabledInvited SellerBusiness Shop via 
AppStore
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Making e-commerce easy.
Advantages for sellers

Buyers are able to search 
for their preferred sellers 
on SAP Ariba Spot Buy and 
other e-procurement 
systems.

Your customers can make
use of existing
infrastructure and their
e-procurements system.

Keep existing customers
and get access to new ones.

Your customers will use a 
Single-Creditor Model. 
Numerous suppliers – only 
Unite Financial Services as a 
creditor.

Digitise your assortment on 
a strong networking 
platform.

Unite is a back door to big
corporations without
integration efforts.
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Making e-commerce easy.
Advantages for sellers

https://unite.eu/de_DE/ariba-seller
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Terms and Condition
How to become a Spot Buy Enabled Seller

BusinessShop with Single Creditor
First of all, you will need a Business Shop on Unite.

BMEcat Catalogue
Requirements for a Business Shop
In order to implement a Business Shop on Unite you will need to provide 
a BMEcat catalogue. 

Costs for a Business Shop on Unite
BusinessShop Installation: 500 € one-time charges
BusinessShop Hosting: 50 € per month
Transaction fee: 0,20 € per order + 1 % Single Creditor
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SAP Ariba Spot Buy

To be eligible to become Spot Buy Enabled, suppliers who have a Mercateo Unite Business Shop 

must: 

• Agree to all applicable Unite legal requirements.

• Demonstrate proven performance and delivery of products.

• Maintain ethical operation of business

• Evidence of an Ariba Network Account as proof of acceptance of Ariba Terms of Use.

• Signed Spot Buy Addendum to the Ariba Terms of Use including Gross Commerce Value of 6% and invoiced by Unite; and 

Support Returns and Refunds Policy as well as SAP Ariba SpotBuy harmonized terms.

Technical integration to the Unite platform

• One catalog for each committed countries; Pictures for all products; Rich descriptions; Regular updates to stock and price; 

Product Classification to UNSPSC (v. UNDP unspsc_v9.05.01) at 3 or 4 code level for each catalog item. 

• Process Spot Buy Orders including: Purchase Orders; Order Confirmations (including estimated ship dates, rejections); Ship 

Notices (including ship date, ship from location, tracking numbers); and Invoices

https://service.ariba.com/Authenticator.aw/ad/termsCenter?tou=supplier
https://app.smartsheet.com/b/form/801110d103f641d99fdaec6d83186d19
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You provide your product, we your buyers.
We bring the customers to you!
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A few customers in our pipeline
We bring the customers to you!
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Advancing internationally
SAP Ariba Spot Buy Rollout Schedule

Live (DE, UK, FR)

Rollout starting October (NT, AU)

Rollout starting November (BE, IR)

Rollout starting December (ES, IT)

Rollout starting 2019
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Is it worth it? 
Let‘s hear from a seller who is

already on Spot Buy.
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Unite Partners
Mercateo Unite APIs for external systems

Mercateo 
Marktplatz

E-Procurement
Systempartner

E-Commerce
Systempartner

API
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