
Livestream Shopping

Have you ever wished you could interact directly with an influencer while they showcase a

product? Livestream shopping makes that possible. It blends engaging video with real-time

interaction, allowing shoppers to instantly chat with hosts and purchase items — a far cry from

traditional TV shopping channels.

Livestream shopping surged in popularity, particularly in China, during the pandemic. The

country's successful blend of entertainment and commerce was reflected in its video stream

sales, which reached nearly five trillion yuan in 2023. Around 60% of Chinese online shoppers

engage in this format, and projections suggest there will be more than 430 million users by 2026.

While US participation in live commerce events was lower than in China, Europe, and Latin

America in 2022, American viewers still demonstrated significant buying power, matching Latin

American spending levels and surpassing European purchasers.

https://www.statista.com/statistics/1127635/china-market-size-of-live-commerce/
https://www.statista.com/study/167073/live-commerce-in-asia/
https://www.statista.com/statistics/1457218/china-livestreaming-buyer-number/
https://www.statista.com/statistics/1457899/average-annual-spend-live-commerce-worldwide-regions/


What is livestream shopping?

Livestream shopping is an interactive online shopping experience that combines entertainment

and real-time interaction. Hosts demonstrate products, answer questions live, and o�er instant

purchasing options.

Key ecommerce platforms for livestream shopping.

Amazon Live: O�ers immersive brand communication through storytelling and social

commerce interaction.

TikTok Live Shopping: Allows viewers and creators to interact in real time, with features

like e�ects, multi-guest hosting, and live gi�s.

Facebook Live Shopping: Enables merchants to host live events and showcase products in

real time.

YouTube Live Shopping: Provides creators with a platform to create a real-time customer

experience.

BigCommerce: O�ers shoppable livestream integration via the eStreamly app.

Specialized Apps: Numerous dedicated platforms solely focus on livestream commerce.

Growing your high-volume or established business?
Start your 15-day free trial, schedule a demo or give us a call at 1-866-581-4549.

https://advertising.amazon.com/solutions/products/amazon-live
https://support.tiktok.com/en/live-gifts-wallet/tiktok-live/what-is-tiktok-live
https://www.bigcommerce.com/articles/omnichannel-retail/facebook-live-shopping/
https://www.youtube.com/creators/live-streaming-on-youtube/
https://www.bigcommerce.com/
https://www.bigcommerce.com/apps/estreamly-livestreams/
https://influencermarketinghub.com/live-shopping-apps/#toc-1
https://www.bigcommerce.com/free-trial/?utm_medium=blog&utm_source=pdf&utm_campaign=post_pdf_download
https://www.bigcommerce.com/request-a-demo/?utm_medium=blog&utm_source=pdf&utm_campaign=post_pdf_download


Why livestream shopping matters

Livestream shopping injects a human element into the digital marketplace. It's a modern QVC

with two-way communication and engagement using social media platforms. Viewers connect

with hosts, receive real-time answers, and see products demonstrated authentically.

For younger audiences, particularly Gen Z, who value authenticity and connection, livestream

shopping hits all the right notes  — 83% of Gen Z consumers have used livestream shopping.

Younger generations have grown up with social media and crave genuine interactions. They

appreciate seeing real people using products in real situations rather than glossy, overly

produced advertisements.

Key advantages of livestream shopping.

Higher conversion rates: Livestream events o�en see conversion rates of up to 30%,

compared to 2-3% for traditional ecommerce.

Emotional connection: Viewers become emotionally invested, leading to repeat purchases.

Community building: Customers connect with hosts and other viewers, becoming part of a

brand's community.

Livestream shopping doesn't replace traditional ecommerce; it complements it by adding

engagement and authenticity. It's not just about selling products — it's about creating

memorable shopping experiences that resonate with modern buyers.

Growing your high-volume or established business?
Start your 15-day free trial, schedule a demo or give us a call at 1-866-581-4549.
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Benefits of livestream ecommerce

Live commerce emphasizes real connections. Live shopping platforms let you watch trusted hosts

showcase products while chatting directly with brands, creating an entertaining experience that

transforms casual browsers into confident buyers.

Enhanced customer engagement.

Authenticity is the online currency for Gen Z and Millennials. Live shopping thrives on those

unscripted moments when a host demos a kitchen gadget and makes a mess. When customers

can empathize and ask questions to overcome their hesitations, brands build trust.

Real-time demonstrations prove particularly powerful. A "show, don't tell" approach to test a

product's features o�ers actionable insights a one-dimensional image cannot possibly provide.

Live Q&A sessions transform passive observers into active participants.

Increased conversion rates.

With conversion rates as high as 30%, it's no surprise that the livestream shopping trend shows

no signs of slowing. German beauty retailer Douglas, an early adopter of live commerce in the

West, reports conversion rates of up to 40% for its livestream shows.

Time-limited deals create natural urgency. Exclusive "stream-only" discounts with countdown

timers motivate quick decisions. Tommy Hilfiger's success in China demonstrates the power of

livestream shopping, with one show reportedly attracting 14 million viewers and selling 1,300

hoodies in just two minutes, according to the brand’s CMO, Michael Scheiner.

Global reach and inclusivity.

Global platforms have transformed livestream shopping into a borderless marketplace.

YouTube's automatic caption translation helps hosts reach viewers speaking di�erent languages.

TikTok Shop events attract millions across continents, while Instagram Live instantly connects

sellers with international audiences.

Payment systems seamlessly handle multiple currencies. During the same stream, viewers in

Tokyo can buy products priced in yen while someone in Paris purchases in euros. Major platforms

now o�er built-in translation tools, letting hosts naturally engage with diverse audiences.

Brand awareness and loyalty.

Growing your high-volume or established business?
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Frequent livestream events forge lasting connections between brands and buyers. Regular hosts

become familiar faces that viewers trust and relate to. These authentic interactions transform

faceless companies into communities with personality and warmth.

Successful brands schedule consistent streaming times, creating appointment viewing habits

similar to those of "must-see TV" in the past. Nike's weekly workout sessions blend product

showcases with fitness tips, keeping audiences engaged between purchases. Beauty brands host

monthly skincare routines, building expertise while showcasing new items.

Growing your high-volume or established business?
Start your 15-day free trial, schedule a demo or give us a call at 1-866-581-4549.
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How to get started with livestream ecommerce

Launching a successful livestream shopping event requires careful planning and the right mix of

technology, content, and promotion. Whether showcasing your latest products through engaging

demonstrations or hosting an expert tutorial, the following steps will help you create a seamless

shopping experience that connects with viewers and drives sales.

Steps to launch your first livestream shopping event.

Platform and product selection.

Choose a platform based on your target audience.

Select three to five visually appealing products suitable for demonstration.

Ensure su�icient inventory.

Event planning.

Choose a date and time aligned with your audience.

Plan for a 30 to 60 minute stream.

Schedule two to three weeks ahead for promotion.

Host selection.

Research relevant influencers or experts.

Review their engagement metrics and audience demographics.

Negotiate terms and provide product briefs.

Format and content.

Choose a format (tutorial, Q&A, demo).

Create a detailed script with timing.

List key selling points.

Incorporate audience interaction.

Growing your high-volume or established business?
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Technical setup.

Test equipment (camera, lighting, audio).

Ensure a stable internet connection (minimum 10Mbps upload).

Create branded visuals.

Do a practice run.

Promotional strategy.

Create email campaigns, social media posts, and in-store materials.

O�er early-bird incentives.

Pre-stream preparation.

Rehearse with the host.

Double-check all technical elements, inventory, and product staging.

Prepare backup plans.

Go-live.

Start five minutes early.

Welcome viewers.

Follow the script while staying natural.

Engage with comments.

Include a clear call to action.

Post-stream.

Follow up with buyers.

Analyze metrics.

Gather host feedback.

Document lessons learned and plan improvements.

Growing your high-volume or established business?
Start your 15-day free trial, schedule a demo or give us a call at 1-866-581-4549.
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Tips for a successful livestream event.

Discover how to transform your livestream shopping events into engaging experiences through

strategic planning, professional production, authentic audience interaction, and optimized sales

features that drive results.

Plan and promote your event in advance.

Schedule your livestream at least three weeks ahead to build momentum through staggered

announcements across email, social platforms, and in-store displays. Create intrigue by releasing

behind-the-scenes glimpses of product preparations, short demo clips, and exclusive discount

teasers that highlight unique features viewers will discover during the stream.

Develop strategic partnerships with micro-influencers who authentically align with your brand

values and have engaged followers in your target market. Consider hosting themed events like

"Expert Tips Tuesday" or collaborative sessions where your partners demonstrate creative uses of

products. This will help you tap into established audiences while adding credibility to your

broadcast.

Invest in high-quality production.

Professional lighting transforms amateur streams into captivating broadcasts, so invest in a basic

three-point setup with key, fill and back lights to eliminate shadows and create depth. Crystal-

clear audio enhances viewer trust, making a quality USB microphone and acoustic treatment

essential elements that prevent echo and background noise during product demonstrations.

Dynamic visuals capture attention through smooth camera movements, while branded overlays

showcase pricing, product details, and limited-time o�ers without overwhelming the screen. Test

your entire technical setup before going live to ensure consistent video quality, proper framing,

and seamless transitions between product features.

Engage with your audience.

Quick responses to viewer questions demonstrate attentiveness and expertise, while authentic

reactions build genuine connections during product demonstrations. Monitor comments actively

and address viewers by name when responding to create personalized experiences that

encourage participation throughout the stream.

Polls spark excitement by letting viewers influence product choices or upcoming features, while

surprise giveaways reward engaged participants and maintain interest. Stay natural when

discussing products — share personal experiences and honest opinions about features to

establish credibility that transforms casual viewers into loyal customers.

Growing your high-volume or established business?
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Optimize for sales.

Direct purchase options simplify the buying journey. During key demonstration moments, display

clickable product links alongside pricing. Feature best-selling items early in the stream when

viewer engagement peaks, then introduce limited-quantity deals to create urgency and drive

sales.

Send personalized follow-up emails within 24 hours to interested viewers who didn't purchase,

including stream highlights and exclusive o�ers. Strategic placement of shopping features and

targeted post-event outreach transforms engagement into measurable sales results.

Growing your high-volume or established business?
Start your 15-day free trial, schedule a demo or give us a call at 1-866-581-4549.

https://www.bigcommerce.com/free-trial/?utm_medium=blog&utm_source=pdf&utm_campaign=post_pdf_download
https://www.bigcommerce.com/request-a-demo/?utm_medium=blog&utm_source=pdf&utm_campaign=post_pdf_download


Best practices for livestream shopping

Mastering livestream shopping requires strategic planning, quality production, and authentic

engagement to transform viewers into buyers. From choosing the right platform to analyzing

post-event metrics, the following proven practices help create compelling shopping experiences

that drive measurable results.

Know your audience.

Thorough audience research reveals crucial shopping habits, such as peak shopping times,

preferred social platforms, and price sensitivity, that shape successful livestream events.

Understanding these behavior patterns helps tailor product demonstrations, messaging style and

stream timing to match viewer expectations.

Analytics from past sales merge with demographic insights to cra� content that resonates —

whether showcasing sustainable features for eco-conscious Millennials or highlighting durability

for practical buyers. Segmentation guides everything from host selection to promotional

channels, ensuring each stream element aligns with audience values.

Choose the right platform.

Evaluate platforms based on where target customers already shop — Instagram Live works well

for fashion brands with younger audiences, while TalkShopLive might suit broader

demographics. Direct integration between livestream platforms and your store's backend

functionality ensures customers can purchase instantly without friction or cart abandonment.

BigCommerce's native integrations enable omnichannel selling across Meta's Facebook and

Instagram and ByteDances's TikTok while centralizing inventory management and order

processing. These omnichannel capabilities mean you can broadcast simultaneously on multiple

platforms to maximize reach while maintaining consistent product data across all customer

touchpoints.

Create a detailed script for your livestream event.

Clear objectives shape compelling scripts. Start with product introductions, then weave

demonstrations and special o�ers throughout key moments of the stream. Map timing for each

segment while building natural transitions between product features, viewer questions, and

exclusive deals that drive purchases.

Growing your high-volume or established business?
Start your 15-day free trial, schedule a demo or give us a call at 1-866-581-4549.
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Interactive elements maintain momentum: Schedule mini-challenges, flash sales, and audience

polls every 10 to 15 minutes while leaving flexibility for organic conversations. Strategic

placement of participation points helps achieve defined goals, such as growing community

engagement or boosting sales conversion.

Prioritize visual and audio quality.

Professional cameras capture crisp product details, while quality microphones ensure clear

audio that builds viewer trust. Branded backdrops and custom overlays create visual consistency,

helping establish a polished, recognizable look for your streams.

Thorough testing prevents technical issues. Before going live, run multiple practice sessions to

verify internet stability, check audio levels, and perfect camera angles. Backup equipment and

pre-recorded segments provide essential contingencies if technical problems arise during

broadcasts.

Build pre-event hype.

Strategic announcements across email and social channels can build anticipation. Start your pre-

event promotion at least three weeks before the event date. Partner with relevant influencers to

share behind-the-scenes previews and exclusive discount teasers highlighting upcoming

products.

Consider dynamic countdown posts. They create urgency while sneak peeks of product

demonstrations spark curiosity. Launch an early-bird signup campaign o�ering special perks to

the first 100 viewers who register through your own website or social platforms.

Engage with your audience in real time.

Personal greetings establish connections immediately. Respond to comments and questions

during product demos by addressing viewers by name. Interactive polls and surprise giveaways

maintain engagement while encouraging viewers to share their experiences with featured items.

Quick responses to product questions build credibility and trust. Assign a team member to

monitor comments, feeding important queries to the host, who can address concerns through

detailed demonstrations.

Showcase products e�ectively.

Real-time product demonstrations reveal practical benefits while showcasing features in action

through clear, well-lit close-ups. Customer stories illustrate specific uses, helping viewers

envision how items solve everyday challenges.

Growing your high-volume or established business?
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Dynamic camera angles capture product details, while split-screen comparisons highlight unique

attributes. Zoom features allow viewers to examine textures, materials, and cra�smanship that

drive purchasing decisions.

Drive immediate action.

Time-limited flash deals create a sense of urgency. Display countdown timers alongside exclusive

discounts that are valid only during the stream. Clear buttons like "Grab This Deal," "Shop

Limited Stock," or "Add to Cart Before Times Up" prompt immediate action when viewers feel

most excited.

BigCommerce's one-page checkout streamlines purchasing, while integrated inventory tracking

prevents overselling. Strategically placing buy buttons during product demonstrations helps

convert peak interest into sales.

Analyze and optimize post-livestream.

Analytics reveal viewer patterns: Track peak engagement times, popular products, and moments

when audiences drop o�. Compare sales data against stream segments to identify which

demonstrations converted most e�ectively.

Viewer feedback highlights areas for improvement, while quantitative metrics shape future

content marketing strategies. Regular analysis of comments, survey responses, and purchase

behavior guides refinements in timing, product selection, and interactive elements.

Growing your high-volume or established business?
Start your 15-day free trial, schedule a demo or give us a call at 1-866-581-4549.
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Trends in livestream shopping

Population growth, technology, and shi�ing consumer behaviors have contributed to the

dramatic rise in livestream shopping. Industry experts see that trendline going up and to the

right. Live commerce sales could account for 20% of all ecommerce sales by 2026. Here are a few

trends driving that growth. 

Regional market growth.

The boom in China caught the eye of many worldwide. Countries in Asia, such as Indonesia,

Vietnam, India, and Thailand, have also seen a high activity level using the livestreaming format. 

Beyond Asia, the United States is now diving headfirst into livestream shopping. US sales hit $50

billion in 2023, and experts predict they will grow by around 36 percent in only the next three

years. 

Brazil is also taking the lead in Latin America. Meanwhile, Europe has seen a slower adoption

rate, mainly leveraging live commerce platforms for clothing purchases.

Technology integration.

Tech-enhanced livestreaming has transformed basic broadcasts into dynamic, interactive

experiences that capture audience attention in unique and creative ways.

AI technology now powers personalized content recommendations during streams, suggesting

new products or content based on viewer preferences and behavior. Picture this: As viewers

watch your fashion livestream, trained algorithms analyze their engagement patterns and serve

up perfectly timed product suggestions they're most likely to want and buy.

Virtual reality and augmented reality features add a new dimension to the live shopping

experience. Customers can instantly try on clothes, accessories, or even makeup through their

screens while watching your stream. These immersive elements transform passive viewing into

active participation.

Consumer behavior shi�s.

The online shopping landscape continues evolving as live commerce markets captivate mobile-

savvy consumers seeking authentic connections. Younger shoppers gravitate toward interactive

buying experiences that blend entertainment with instant purchasing power. 
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Mobile devices dominate these transactions, with viewers purchasing directly through their

preferred social platforms. Successful livestream events o�en feature collaborations between

complementary brands and creators, o�ering unique value propositions to engaged audiences. 
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How BigCommerce supports livestream ecommerce

Livestream shopping is becoming a key part of ecommerce. BigCommerce's integrations and

tools make it easier to adopt this trend. The platform's compatibility with multiple services lets

you pick and choose what works best for your needs and grow from there.

Seamless integrations.

BigCommerce makes livestream shopping seamless by partnering with some of the biggest

platforms. Take Instagram Checkout, for instance. It lets you sell products through live videos,

and TikTok Shop allows businesses to highlight their products during broadcasts. At the same

time, Facebook Live Shopping helps brands connect with potential customers in real time, and

Amazon Live is the place to be if you want to reach a massive audience.

These integrations make it simple to keep shoppers hooked during live events.

Third-party tools like eStreamly, Bambuser, and Firework make hosting live events even more

powerful. With eStreamly, you can run live shopping events directly on your website. Bambuser

o�ers interactive live video shopping and seamlessly syncs with your BigCommerce cart.

Meanwhile, Firework is all about creating immersive, shoppable video content that grabs

attention and drives sales.

Together, these tools turn live events into engaging experiences that boost sales.

Scalability and performance.

BigCommerce is built to handle the hustle of high-tra�ic events, so your livestream shopping

sessions run without a hitch. Even when thousands of shoppers tune in simultaneously, the

platform's scalable infrastructure keeps things running smoothly. No one wants a laggy checkout

during a flash sale, and BigCommerce ensures your site stays fast and reliable. With advanced

caching and a global content delivery network, your online store stays quick and responsive, no

matter how many visitors show up. 

For businesses targeting global audiences, BigCommerce is the solution. It supports multiple

currencies and languages, so shoppers worldwide can browse and buy their preferred way. 

Analytics and reporting.

BigCommerce gives merchants the tools to track livestream performance through powerful APIs.

These APIs pull data from your live events, o�ering insights into viewer engagement, sales trends,

and customer behavior. By analyzing metrics like watch time, click-through rates, and conversion
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numbers, you can see what's working and what's not. This information helps refine your strategy

for future campaigns, making each livestream more e�ective than the last.
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The final word

The success of livestream commerce stems from its ability to create authentic connections

between brands and buyers. With conversion rates up to 30% (far exceeding traditional

ecommerce), it's clear that the interactive nature and human element of livestream shopping

resonate strongly with modern consumers, especially younger generations.

Success lies in careful planning, high-quality production, authentic engagement, and strategic

platform selection for businesses looking to embrace this trend. With the right approach and

tools, livestream shopping can transform passive browsers into active buyers while building

lasting customer relationships.
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FAQs about livestream shopping

How does live ecommerce benefit my business?

The immediacy of the livestream format encourages quick purchasing decisions, while authentic

conversations build trust naturally. Merchants can use livestreaming to showcase their

merchandise from multiple angles, tell compelling stories about each item and o�er exclusive

deals to viewers. Your audience sees products in action, understands their value, and makes

informed choices — all while feeling part of an interactive community. These live sessions

typically generate higher conversion rates than traditional ecommerce pages, making them a

powerful tool for boosting sales and fostering a loyal customer base.

How do I simultaneously host a live event on multiple livestream shopping

platforms?

Sync your product inventory across channels and test equipment. During the stream, engage

naturally with viewers on each platform by responding to comments and questions as they

appear in di�erent chat windows.

Do I need influencer marketing to run a successful livestream?

Success doesn't require an influencer — authentic product knowledge and engaging presentation

skills matter more than follower counts. Business owners, subject matter experts, and

enthusiastic team members o�en connect better with viewers because they bring genuine

passion and deep product understanding to the stream. Instead, focus on developing strong

hosting abilities, maintaining natural conversations with viewers, and e�ectively showcasing

items through compelling demonstrations.

What equipment do I need to run a professional livestream shopping event?

You need a high-quality webcam/camera, microphone, lighting, stable internet connection, and a

stream deck.
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