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Recent Harris Williams Publications

Power Components White Paper

The North American and European Transmission & Distribution (T&D)
industry supplies equipment, services, and systems to help meet the
growing need for reliable and affordable energy. Power components and
equipment are the essential building blocks of the electrical grid. As
utilities strive to enhance grid resiliency and support the rapid growth in
electrification, the energy transition, and substantial growth in
connectivity, they will invest billions of dollars annually to meet the
increasingly complex needs of the grid.

Strong secular tailwinds support long-term, recession-resilient demand to
maintain and upgrade existing electrical infrastructure, creating an
expanding set of opportunities for investors.

Transformers: Industry Overview

Power Components White Paper (View Report)

= Significant capital requirements = Increasingly complex grid dynamics
are necessary to support the centered around decentralization,
rapidly evolving energy mix bidirectional power, and generation

» Unprecedented capital variability drive continued demand
spending plans are playing out = An array of components are needed
across the U.S. utilities across the entire grid landscape, from
landscape generation to delivery

The North American electricity grid’s vast network of critical infrastructure
is supported by millions of transformers, resulting in a highly stable
transformer market. This market is poised for significant growth,
particularly as federal investments in the development and
implementation of renewable sources of energy increase, underpinning
the ongoing support to create better and more efficient electricity
infrastructure.

Several key market trends are expected to continue driving growth,
including aging electrical infrastructure, grid hardening and modernization
initiatives, expanding renewable distributed energy, and increasing
demand from high-growth sectors, among many others.

Published September 2023

ELECTRIC TRANSMISSION & DISTRIBUTION INFRASTY
THE ROLE OF ELECTRICAL COMPONENTS N THE GLORAL ELECTRICAL GI

Transformers: Industry Overview (View Report)

= Transformers are a fundamental = Demand and supply imbalances
part of the grid, and the market emerged and will intensify

ins highl I -
GBS = New clean energy policies at

the state and federal levels
require new investments in
infrastructure

= Market forces are accelerated by
the energy transition

Published March 2023

TRANSFORMERS: INDUSTRY OVERVIEW

UTILITY SERVICES


https://www.harriswilliams.com/our-insights/epi-power-components-t-and-d-trends-spark-investor-interest
https://www.harriswilliams.com/our-insights/epi-transformers-industry-update
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WHAT WE’RE READING

Washington Department of Commerce announces grants to strengthen electric grid

“These projects, which are primarily to organizations that haven’t received funding in the past, will result in a cleaner, more resilient, and more just energy system while at the same time create construction, operations, and
maintenance jobs,” said Commerce Director, Mike Fong.

“The awarded projects aim to enable cross-cutting social, environmental, and energy burdens on communities. The applicants expect increased energy resilience, opportunities to implement new technologies to replace aging
infrastructure, and deploy innovative clean technologies in communities facing climate change impacts.”

Read Here: T&D World

Federal lawmakers urge FERC to adopt ‘shared savings’ incentive for grid-enhancing technologies

“In a study released last month, RMI found that installing GETs in five PJM Interconnection states would allow 6.6 GW of proposed clean energy resources to connect to the grid, saving consumers about $1 billion a year in reduced
generation costs.

we

GETs (Grid-Enhancing Technologies) have repeatedly been demonstrated — in modeling and in real-world deployment — to improve grid reliability, resiliency, flexibility, capacity, and efficiency,” the lawmakers said. GETs are
needed to address growing electricity demand and clean energy deployment challenges, the lawmakers said, noting that solar and wind projects are waiting in long interconnection queues, while transmission owners struggle to find
space on the grid to interconnect them.”

Read Here: Utility Dive

Solar, battery storage will be 81% of new generation capacity in 2024: EIA

“Solar additions will contribute 58% of new electricity generation capacity this year, while battery storage additions will make up 23%, according to the U.S. Energy Information Administration (EIA) ...

“The Inflation Reduction Act has also accelerated the development of energy storage by introducing investment tax credits for stand-alone storage. Prior to the IRA, batteries qualified for federal tax credits only if they were co-
located with solar.”

Read Here: Utility Dive

Amid explosive demand, America is running out of power

“... Northern Virginia needs the equivalent of several large nuclear power plants to serve all the new data centers planned and under construction. Texas, where electricity shortages are already routine on hot summer days, faces
the same dilemma.

“A major factor behind the skyrocketing demand is the rapid innovation in artificial intelligence, which is driving the construction of large warehouses of computing infrastructure that require exponentially more power than
traditional data centers.”

Read Here: The Washington Post

The Midwest’s grid operator is planning a massive new transmission buildout. Will it be enough?

“The Midwest’s regional transmission grid operator this week announced another multi-billion-dollar phase of transmission line projects as part of a four-part push to improve reliability and reduce curtailments... The Midcontinent
Independent System Operator (MISO) unveiled plans Monday for what’s known as its “Tranche 2” portfolio, which includes plans for several 765-kilovolt transmission “highways” spanning sections of Minnesota, lowa, Wisconsin,
Illinois, Indiana, Michigan, North Dakota, and Missouri.

“Many of the new lines would connect to projects being built as part of the $10.4 billion Tranche 1 portfolio, which MISO approved last year. Tranche 2 is projected to cost even more, at between $17 billion and $23 billion. A third
batch of projects will focus on the grid operator’s southern territory, and the fourth will address north-south connections.”

Read Here: Power-Grid
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https://www.utilitydive.com/news/ferc-shared-savings-incentive-grid-enhancing-technologies-gets-welch-king-great-river/709706/
https://www.washingtonpost.com/business/2024/03/07/ai-data-centers-power/
https://www.power-grid.com/td/transmission/the-midwests-grid-operator-is-planning-a-massive-new-transmission-buildout-will-it-be-enough/
https://www.utilitydive.com/news/solar-battery-capacity-generation-installation-eia/708044/
https://www.tdworld.com/grid-innovations/article/21284018/washington-department-of-commerce-announces-grants-to-strengthen-electric-grid
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SELECT UTILITY SERVICES M&A TRANSACTIONS

Announced March 1, 2024 Oaktree has acquired Electro-Mechanical
4
/. = QOaktree Capital Management, based in Los Angeles, California, is a global investment manager specializing in alternative investments.
N
®OAKTREE E:g;;%%l = Electro-Mechanical, based in Bristol, Virginia, is a leading manufacturer of engineered electrical equipment sold into utility and

industrial end markets.

Powering the Future

Completed February 7, 2024 Qualus has acquired Enkompass Power and Energy

= Qualus, based in Cincinnati, Ohio, is a leading pure-play power services firm and innovator at the forefront of the energy transition,
with differentiated capabilities across grid modernization, resiliency, security, and sustainability across end markets.

QQUALUS Enk¥mpass

FOWER SERVICES POWER & ENERGY CORP. =  Enkompass Power and Energy Corporation, based in Ontario, Canada, is an electrical engineering and technical services firm that
provides studies, power systems engineering, retrofit, commissioning, and specialized field services.

Completed November 30, 2023 Blackstone has acquired Power Grid Components

= Blackstone, based in New York, New York, is the world’s largest private equity firm that invests across industries and size profiles.

r

|

|

|

| Y = Power Grid Components, based in Bessemer, Alabama, is a supplier of high-quality products used to build, maintain, and upgrade the
: Blackstone SV chuvpvoﬁersrg ‘NICD North American electric power grid based in Chicago, llinois.

|

| -

Ib\/ Transaction

Quanta Services has acquired Pennsylvania Transformer

Completed November 2, 2023
= Quanta Services, based in Houston, Texas, is a leading specialized contracting services company, delivering comprehensive

ot infrastructure solutions for the utility, communications, pipeline, and energy industries.
@ &!'!,,i!‘,lfq z l g = Pennsylvania Transformer, based in Canonsburg, Pennsylvania, is an established and reliable domestic manufacturer of power
Q%%R il transformers and components for the investor-owned electric utility, renewable energy, municipal power, and industrials markets.

Hubbell has acquired Systems Control
= Hubbell, based in Shelton, Connecticut, is a leading manufacturer of utility and electrical solutions enabling customers to operate
critical infrastructure safely, reliably, and efficiently.

= Systems Control, based in Iron Mountain, Michigan, is a leading manufacturer of substation control and relay panels and a provider of
turnkey substation control building solutions.
HJV Transaction

UTILITY SERVICES PAGE



UTILITY SERVICES SECTOR BRIEF | Q12024

UTILITY SERVICES PUBLIC COMPANY OUTLOOK

Company

Key Takeaway

Earnings Call Excerpts

L DYCOM

Dycom emphasized the crucial demand of
high-capacity telecommunications, and the
company is encouraged by multi-year
spending initiatives, including $40 billion of
IJA funding for the construction of rural
communications networks under the BEAD
program.

“Overall, we are encouraged by improving financial markets with long-term interest rates
substantially lower than six months ago, and expect these lower rates, if sustained, to support future
industry investment. Within this context, we remain confident that our scale and financial strength
position us well to deliver valuable service to our customers.”

— Steven Nielsen, Chairman, President & CEO, February 28, 2024

‘MasTec

MasTec pointed to strong positioning in
the market and long-term segment
fundamentals to support a conservative
but optimistic take on growth.

“With the integration efforts of the acquisitions and Power Delivery behind us, we believe we are
better positioned than ever, while the majority of our business is recurring MSA-driven, our project
business has the greatest opportunity for growth, we are currently bidding on a number of very large
projects, any one of which individually could grow this segment by double digits annually. After
spending the last few years building out our platform geographically, we are really excited about this
segment's future revenue.”

— Jose Ramon Mas, CEO & Director, March 1, 2024

MYR cited both strength in recurring client
relationships and macro tailwinds as key
enablers for the ongoing success of the
business, having achieved nine consecutive
years of growth.

“Grid modernization, reliability improvement, system hardening, decarbonization, and greater usage
of hybrid cloud environments and artificial intelligence are the key market drivers that present

opportunities for consistent success across our business. The tremendous investments being made in
electrical infrastructure are encouraging and highlight why we believe our chosen markets are poised|
for ongoing success for many years to come.”

— Richard Swartz, CEO & Director, February 29, 2024

Primoris

Primoris noted the role of cross-selling service
lines to loyal customers as a critical component
to growth as they also look to shift to higher
margin services.

“We have a healthy backlog of projects and the teams in place to execute on our growth plans. Our
end markets are positioned for long-term growth, and our expectation is that we will continue to
benefit from ongoing investments in infrastructure services. However, our focus is on taking the right
projects with the right contract terms in the right markets with the right partners, which will allow us
to improve margins and generate additional positive cash flow.”

— Tom McCormick, CEO, President & Director, February 27, 2024

Y LLANTA

Quanta underscored their focus on future
growth and strategic positioning of the
company for oncoming infrastructure
investments.

“As North America’s energy transition accelerates, we believe our breadth of solutions and the
complementary capabilities of our operations portfolio will become even more valuable to our
customers. We believe our 2024 guidance demonstrates the strength and sustainability of our
portfolio and the continued execution against our long-term strategy. Further, our ongoing
investment in and commitment to workforce training and safety continues to positively impact our
performance and gives us a competitive advantage when pursuing opportunities across our end
markets.”

— Operational and Financial Commentary, February 22, 2024

UTILITY SERVICES
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UTILITY SERVICES PUBLIC COMPANY VALUATIONS /!‘
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UTILITY SERVICES PUBLIC COMPANY BENCHMARKING /l"
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=

Sector Coverage Areas

= Utility Services

= Testing, Inspection, Compliance
& Certification

= Environmental Services
= Energy Management

Utility Services Focus Areas

= Electric Transmission &
Distribution

=  Gas Transmission & Distribution

Additional Recent Content

= Power Components

Harris Williams

Renewables & Distributed Energy
Infrastructure Services

Oil Field Services

Power, Equipment & Technology

Substation Construction,
Maintenance & Testing

Distributed & Renewable Energy

Vegetation Management

a portfolio company of

COMVEST
Engineering & Construction

has been acquired by

HUBBELL

Telecommunications

GME suppiy co

a portfolio company of

Power Products

has been acquired by

Telecommunication [({INCLINE

LISIC

a portfolio company of

Utility T&D White Paper

Q Partners Group

'
Y Saber Power
a portfolio company of
Q OAKTREE
has been acquired by

greenbelt

qnb

cAPITAL

has acquired

@ BHI
energy
a portfolio company of

has been acquired by

a portfolio company of
Bridgepoint

has been acquired by

EIENERCON

a portfolio company of
m Industrial
Partners

has been acquired by

Q OAKTREE

Blackstone

has acquired

%POWERGRID
AP | coutoninrs e

M M ?:vse;?ﬁweé:ﬁrgg @ Westinghouse a portfolio company of
a portfolio company of . /‘\
] Brookfield SHOREHILL
Contact Us
Luke Semple Drew Spitzer Greg Waller Matt White

Managing Director
Isemple@harriswilliams.com
Office: (804) 915-0158

Thomas Saunders
Director
tsaunders@harriswilliams.com
Office: (804) 915-0143
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Managing Director
aspitzer@harriswilliams.com
Office: (804) 915-0174

Neha Shah
Director
nshah@harriswilliams.com
Office: (804) 887-6036

Managing Director
gwaller@harriswilliams.com
Office: (804) 887-6138

Sean Bielawski
Vice President
shielawski@harriswilliams.com
Office: (804) 915-0176

Managing Director

mwhite@harriswilliams.com
Office: (804) 915-0131

Patrick Fitzsimmons
Vice President
pfitzsimmons@harriswilliams.com
Office: (804) 528-3565


https://www.harriswilliams.com/our-insights/epi-power-components-t-and-d-trends-spark-investor-interest
https://www.harriswilliams.com/our-insights/epi-power-components-t-and-d-trends-spark-investor-interest
https://www.harriswilliams.com/our-insights/epi-utility-vegetation-management
https://www.harriswilliams.com/our-insights/epi-utility-vegetation-management
https://www.harriswilliams.com/our-insights/long-term-significant-infrastructure-investment-creating-opportunities-utility-services

%/HarriSWﬂliams / GLOBAL INVESTMENT BANK

Harris Williams is a global investment bank specializing in M&A and private capital
adyvisory services. Clients worldwide rely on us to help unlock value in their business and
turn ambitious goals into reality. We approach every engagement with boundless
collaboration, pooling expertise and relationships across industries, service offerings, and
geographies.

Deep Industry Experience Proven Expertise |

Core Values That Drive Success

= == .
Aerospace, Defense, &
Government Servic

MERGERS &
ACQUISITIONS

’ Energy, Power, &

Infrastructure PRIVATE CAPITAL
SOLUTIONS

.‘ - W 75 Revenue from
o 5 ; O repeat clients
Ingretial PRIMARY FUND
PLACEMENT 877 Managing Directors
(o) promoted from within

30+
history

~—Transportation
Logistics

Technology
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IMPORTANT DISCLOSURES

Harris Wiliams (“HW") is a trade name under which Harris Williams LLC, Harris Williams Private Capital Advisory Ltd., Harris Williams & Co. Ltd., and Harris Williams & Co. Corporate
Finance Advisors GmbH conduct business. Harris Williams LLC is a registered broker-dealer and a member of FINRA/SIPC. Harris Williams & Co. Ltd. is a private limited company
incorporated under English law with company number 07078852 and its registered office at 13th floor, One Angel Court, London EC2R 7HJ, U.K.; it is authorized and regulated by the
Financial Conduct Authority (the “FCA™). Harris Williams Private Capital Advisory Ltd. is an Appointed Representative of Mirabella Advisers LLP, which is authorized and regulated by
the FCA (FCA number 606792). Harris Williams & Co. Corporate Finance Advisors GmbH is registered in the commercial register of the local court of Frankfurt am Main, Germany
under HRB 107540 and with VAT No. DE321666994. Harris Williams & Co. Corporate Finance Advisors GmbH's registered address is Bockenheimer Landstrasse 33-35, 60325 Frankfurt
am Main, Germany (email: hwgermany@harriswilliams.com); and its Geschd&ftsfihrer/Managing Director is Paul Poggi.

HW is an affiliate of The PNC Financial Services Group Inc., which, together with its subsidiaries and affiliates and their agents (collectively, “PNC"), engages in a broad range of
businesses. PNC may have had, and may currently or in the future have, business with or ownership in the company and its related persons, potential parties to the proposed
fransaction and their related persons, or their competitors, customers, or suppliers. When HW is engaged to provide adviser services in a transaction, HW is acting only for its client in
connection with the proposed fransaction.

The distribution of this document in certain jurisdictions may be restricted by law, and accordingly, recipients of this document represent that they are able to receive this document
without confravention of any registration requirement or other legal restrictions in the jurisdictions in which they reside or in which they conduct business.

This document does not contain all the information needed to assess any transaction. You must conduct your own investigations and analyses. HW does not provide accounting,
tax, investment, regulatory, or legal advice to anyone. This document is for discussion purposes only and is not a recommendation, offer, or solicitation for the purchase or sale of
any security or an invitation or inducement to engage in any fransaction or investment activity. HW obtained the information in this document from company and/or third-party
sources. HW has not independently verified such information and no obligation is undertaken to provide updated or additional information. No representation or warranty,
expressed or implied, is made in relation to the fairness, accuracy, correctness, or completeness of the information, opinions, or conclusions expressed herein. All forward-looking
statements herein involve assumptions and elements of subjective judgment and analysis and are not facts. Nothing in this document guarantees future results or performance.

This document is only being distributed to, and only made available to, and directed at (a) persons who are outside the United Kingdom; (b) persons in the United Kingdom who
have professional experience in matters relating to investments falling within Article 19(5) of the U.K. Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as
amended (the “Order”); (c) high-net-worth entities and other persons to whom it may otherwise lawfully be communicated falling within Article 49(2)(a) and (d) of the Order; or (d)
any other person to whom this document may otherwise lawfully be communicated or cause to be communicated (all such persons in [b] to [d] fogether being referred to as
“Relevant Persons”). This document must not be acted on or relied on by persons who are not Relevant Persons. In the U.K., any investment or investment activity to which this
document relates is only available to, and will be engaged with, Relevant Persons.

For documents that pertain to a transaction or potential transaction:

All documents and information HW provides to prospective investors are for information only and may be used solely to evaluate a potential fransaction involving the company. By
accepting this document, you agree that, unless provided in a confidentiality agreement between you and HW or the company or permitted by applicable law, you will (i) not,
and will not allow any person acting on your behalf to, disclose, reproduce, or distribute any of this document without the company's prior written consent; (i) keep, and cause
anyone acting on your behalf to keep, confidential all non-public information in this document; (iii) use this document only for evaluating a potential transaction involving the
company; and (iv) upon request by HW or the company, return all materials from the company or HW and destroy all documents containing information from those materials.

Neither HW nor the company, nor their respective aoffiliates, equity holders, directors, officers, managers, employees, confractors, advisors, representatives, or agents (the “Protected
Persons”), represent or warrant as to the reasonableness or probability of any forward-looking statements made by any Protected Person. No potential investor should rely on them.
To the greatest extent permitted by law, the Protected Persons shall have no liability for any information, opinions, or conclusions expressed herein, any forward-looking statements
or assumptions on which they are based, or errors in or omissions from this document.
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